

















The BIGGEST selling Furnace Fan 


on the mark et - 


Recommendedand sold by these reliable firms 
itecont 


BAKER-PAYNE-VOYE Co. .... HENRY FURNACE & FOUNDRY. NEW IDEA FURNACES, LTD. 
Boston, Mass. CO., Cleveland. O ; Indianapolis, Ingersoll, Ont., Can, 


Ind.; homage Pa. onl . 
ae : THE OHIO SHEET METAL & 
THE BECKWITH CO M. K. < MFG. CO Dayton, Ohio 


Dowagiac, Mich, 4 : : 
HOMER FURNACE CO J. M. & L. A. OSBORN CO 


CARR SUPPLY CO... .Chicago, I. cet li *, Mim .. Cleveland, O.; Buffalo, N.Y. 
IDEAL FURNACE ) -.em BeTw 
DAYTON-HESSLER CO Kai eivat. Mek PEASE FOU NDRY CO.,Ltd... 
-.. Sycamore, N. i. KELLEY-HOW-THOMSON CO oronto, Ontario, Canada 
DEMMLER BROS. CO Duluth, Minn. PENINSULAR STOVE CO 
P.ttsburgh, Pa. 7 OE. LAMNECK CO Detroit, Mich. 


FARRIS FURNACE CO. : i = TLAND STOVE FOUNDRY 
Springfield, Hl. LENNOX FURNACE CO., Ine tp OB none e ee veene. Portland, Maine 
: .... Syracuse, N. . 
©... Bs * eeeeeeet E FUR- a 5 RICHARDSON & BOYNTON CO. 
NACE CO. Spokane, Wash. LENNOX FURNACE CO.) OF” New York, Ch'eago, Boston, Phil- 
a. iain » . CANADA, LTD., Toronto, Gn-.ario adelphia, Buffalo, Minneapolis, 
FOLLANSBEE BROTHERS CO.. aad Winsines, Men. pa 


P ttsburgh, Rochester, Cincinnati, s ‘ a Cee 
» THE MAJESTIC CO _ 
Memphis, Detroit. Indianapolis, Mentinaten, ind. THE SCHILIL. 


Milwaukee, Louisville. 
y SBEGE Oo datenie sai 
FLORAL CITY HEATER CO... cnineree o> ~e eee WESTERN STEEL PRODUCTS 
Monroe, Mich, MIDLAND FURNACE ¢ uluth, Minn. 
FOX FURNACE CO....E ‘lyria, Ohio : Fn SS Ohio GEO. F. W HEELOC K CO 
me sale, aiieetediasial iat asia irmingham, 
EATING & SUPPLY CO MO? F FURNACE a ae 
H 7 & SU ©. Atlanta, Ga. WISE FURNACE CO...Akron, Ohio 


a the one nearest you to te// Ou all about it 








Wiyertpatinleteg World 
Mfg. By 


THE 
A. H. ROBINSON 
COMPANY 


Massillon, 


Ohio 


ROBINSON 


“Heat Distriovutor 
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Residence of Premier Installation by 
Mr. Max Kaiser, Isler Metal Wks., Inc., 
1397 Stark St., 109 E. 12th St., 
Portland, Ore. Portland, Oregon 


EOPLE who live in homes like this one want the 

best there is in warm air heating—and are willing 
to pay for it. That’s why they choose Premier DeLuxe 
Heaters and why Premier Dealers don’t have to 
worry about cut-price competition. 


Read : * 
pictor'e™ 
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Overcome Competition! 


Rl The 
BENJAMIN FRANKLIN 
‘““A Quality Steel Furnace At Sixty Five Dollars” 


e Qs We Hep You 
re 


OW many times has it been necessary to pass up an 
& order for a furnace job because you could not 
MEET COMPETITION? Ask yourself this question 
and you will remember the job you didn’t sell Smith, the 
one Jones bought from your competitor, the one that 
went into Brown’s home and quite a number of others. 
Competition was too keen, but now you can meet All 
Comers, for the Benjamin Franklin is a quality steel 
furnace at a low price. Think of it—the Benjamin 
Franklin with such features as a full CAST IRON 
FRONT WITH WATER PAN AT TOP, AN OUT- 
SIDE SHAKER LEVER, AN EFFICIENT RADI- 
ATOR, DOUBLE FEED DOORS AND A SUBSTAN- 
TIAL BASE RING AND MADE IN THE SAME 
GAUGE STEEL AS THE FAMOUS . MIDLAND 
TRUESTEEL AT $65.00. As a Benjamin Franklin dealer 
you have no fear of competition. No matter how large 
. installation, you can always quote a PRICE 
an N. 


—WRITE TODAY FOR FULL DETAILS ann INFORMATION— 
| Every Midland product is backed by the entire organization of 
f sala PRET Midland. Every Midland product will give satisfaction and repre- 


¢ » | nts the integrity of a :aanufacturing company backed by unlimited 
i 3 ? Q 9 ? 2 9 | anaieb. It “ well to remember that the Midland Furnace Com- 


1'© BENJAMIN 9], 2m “ersitcnry ste fovmscee the word ornece. a 
l¢ FRANKLIN SYNONYMOUS 
: *|| THE MIDLAND FURNACE CO. 


COLUMBUS, OHIO 
WAREHOUSES—MARSHALLTOWN, IOWA; ATLANTA, GA. 


IN DAYS GONE BY 
BEN FRANKLIN SAID: 








A 
PRODUCT “Profit is ever twofold; he who gains must 
BY 


profit him who buys, 


« MIDLAND 9) 
\é ©6 ¢ Coe F| 
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HE time required to assemble = semble and install in jig time. 
a furnace and to installthejob Parts that fit together like the 
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may be counted by the clock, but 
when you go to add up the 


minutes, it’s your profit 
and loss sheet that is 
affected—you. make a 
decent profit, or take a 
kick in the pants—on 
the wallet pocket side. 
When we designed 
this remarkable new 
NIAGARA, the time 
required to assemble 
and to install it received 
quite as much attention 
and study as any of the 


features that make for its greatly 


increased efficiency. 


Result; a furnace that you can as- 


Detailed information sent on request. 





joints of a fine steel fishing rod. 
When you figure a furnace job 


with NIAGARA, and 
estimate the assembly 
and installation time, 
you can be sure that 
NIAGARA will see 
you through. Your 
men will probably have 
the job in, in less time 
than you allowed for 
the work. Time and 
men mean money— 
made or lost—in your 


business more thanin most. With 
NIAGARA, the element of time 
almost invariably means a greater 
profit for you. 


Write for it. 


The Forest City- Walworth Run Fosndsen Ga. 


Member National Warm Air Heating Association 


2500 W. 27th St., Cleveland, Ohio 





NIAGARA 


WARM AIR HEATING SYSTEMS 








Say you saw it in AMERICAN ARTISAN-—Thank you! 
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HE Western Steel Furnace is manufactured in 

Duluth, at the head of navigation on the Great 
Lakes, convenient for shipping,—low water rates 
nine months of the year. 


The Western is exported to Alaska, Australia, 
New Zealand—it is sold in every province in Can- 
ada—in every state in the Union. 


With the factory at Duluth and the distributing 
points listed below any section of the country is 
convenient Western territory. 


Write for catalog or information. 


Western Steel Products Co. 


130 Commonwealth Ave. Distributed by: Duluth, Minn. 
Atlanta, Ga af Bile ee NO A Moncrief Furnace Company Cincinnati, Ohio............ Niehaus Furnace Repair Co. 
Kansas Se es sino CW a ha Kansas City Furnace Co. Rawonme,’ GUO. « ....0cieeces ds Ravenna Furnace Company 
Pittsburgh; Pas. .5 2.60 0. Wagener-Proie Furnace Co. Chicago-Western Steel & Products Co................ 

San Francisco........ Pace Goaee mame Ge Peeee Ga Ue ce ccccccdocceceutaupeabenune 3025 W. Van Buren St. 
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Ventilate, as 
well as Heat 


What is finer than a single plant that venti- 
lates the home and purifies the air—in addi- 
tion to supplying warmth. Such a system 
consists of 


1. FRONT RANK FURNACE, 
gas-tight and dust-proof. 

2. FAN forces heat instantly to all 
rooms, near and far. Equalizes 
the pressure in each pipe. Works 
automatically. 

3. AUTOMATIC CONTROL 
maintains even temperatures 
throughout the entire house and 
saves fuel. 

4, AIR FILTER catches dust par- 
ticles that would otherwise find 
their way into the rooms. It 
keeps the air clean. 

- OZONIZER raises the oxygen 
content of the air. Keeps air 
pure. Eliminates odors and pre- 
vents respiratory diseases. ‘ 

6. HUMIDIFIER automatically 
supplies moisture to the air, and 
keeps it at the right humidity for 
comfort as well as health. 


The heart of a Super 
Air Heating systemis 
the Front Rank Tub- 
ular Steel Furnace. 


ur 


E sold 50% more FRONT RANK © 


Snyder & Lehnen, of Lafayette, Ind. They 
are already well past the “traffic signal” at 
the head of the procession in their territory. 











And Use the Favorite Fuel! 
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ake it on now= 


FROM mere wages 
TO real profits 









““We have sold twice as 
many FRONT RANKS as 
any other furnace’’, is the way 
the Roland -Swisher Co. of 
Richmond, Ind., 
They, too, are so far ahead of 


express it. 


their competitors that just a 
list of their FRONT RANK 
installations covers three of 
the four walls of their office. 


“I have just finished up my 
four thousandth installation”, 
says W. S. Grosjean, at Can- 
ton, Ohio. 


And so the story goes! 


There must be some under- 
lying reason why FRONT 
RANK Dealers all over the 
country are leaving cut price 
competition away in the rear 
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and selling more FRONT RANKS 


every year, at a good nal 





We found the reason when we in- 
terviewed a number of the out- 
standing FRONT RANK dealers. 
Their stories are so interesting and 
hold so many good sales making 
ideas that we would like to send 
them to any dealer who is not satis- 
fied with the profits he is making 


from the furnace business. 


There is a reason why warm air is 
regaining its rightful leadership in 
the heating of homes. That reason is 
high-class furnaces, such as _ the 
FRONT RANK, plus Standard 
Code Installations. 
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“TRADE NAME ce 


We are adding to our dealer 
group such men described 
by Roger Babson as having 
Industry, Integrity, Initia- 
tive, Intensity, and Inspira- 
tion. Perhaps YOU are one 
of these, and are the next 


man in line for big money. 


LANGENBER 


4545 Euclid Ave. 


47 


NT PANK 


"REGISTERED 





If you think you are (even 
though you are now an em- 
ployee) write me personally 


for details. 





VICE-PRESIDENT 


G MFG. Co. | 


St. Louis, Mo. 





1888—41*°*YEARS OF CONTINUOUS SERVICE—1929 








Say you saw it in AMERICAN 


ARTISAN—Thank you! 
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The Best and Most Complete Book 
on 
Warm Air Heating 


T IS the book that thousands have been asking for 
—a book on Warm Air Furnace Heating that is 
UP-TO-DATE—a book that covers every phase of 
the subject giving exact data based on research work 


Written by A. M. Daniels. 
Here is the book that will enable both the experienced 


furnace man and the student to obtain a working 
knowledge of up-to-date scientific warm air furnace 
heating. | 
Read over the Chapter Headings—notice the complete 
treatment of the subject. 


Many tables are included and some big labor savers in 











Chapter Headings 


calculating pipe sizes—also many diagrams. 


450 pages, 7x9 inches 


1. Historical. , 

2. Typical Gravity Pipe Warm-Air Heating Bound mn semi-flexible 
Systems. ° ° . 

3. Types of Warm-Air Furnaces. imitation leather -- 

4. Details of Furnace Construction. 

5. Heat Losses. ° 

6. Effect of Register-Air Temperature, Leader Stamped m g old- ” 


Area and Size of Wall Stack Upon Heating 
Effect Produced. 


. Insulating Coverings and Their Effect Upoa 


Leader and Wall Stack Operation. 


. Casing Diameter vs. Furnace Capacity. 

. Air Supply to Furnace. 

. Furnace Capacity and Rating. 

. Register Grilles vs. Plant Capacity. 

. Chimneys and Flues. 

. Humidity. 

. Evaporating Pans. 

. Combination Heating Systems—Warm Air 


and Hot Water. 


. Gas Warm-Air Heating. 
. Oil-Burning Warm-Air Heating. 
. One-Pipe Furnace Heating Including Modi- 


fications. 


. Hot-Water Supply. 


Leader Pipe Sizes. 


. Forced-Air Furnace Heating. 

. Coal as Fuel. 

. Pipe and Fittings. 

. Warm-Air Registers and Cold-Air Faces. 


PRICE $5.00 POSTPAID 





Send in your 
order today 


@ AMERICAN ARTISAN, 
@ 139 No. Clark Street, Chicago, Ill. 


B Enclosed find $5.00 for which send me WARM AIR FUR- 
B NACE HEATING by A. M. DANIELS. 

& 10% discount allowed on book and new or renewal sub- 
scription if ordered together. 


§ Te See Saree DOGO, cin divdndd -cibaiiee 
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A furnace for : st 
every installation — = ae ns 


The AIRTIGHT 
Horizontal Furnace 


HEFE is the furnace you need in order 
to secure the contracts for schools, 
churches, country clubs, lodges and the 
larger homes. With it you can do modern 
heating and ventilating and secure a good 
profit. 
The AIRTIGHT can be had in any size for 
every purpose. Heavy cast iron special air- 
tight construction and it burns any fuel 
including oi/ and gas most efficiently. 
The AIRTIGHT is moderately priced. Our 
engineering service and this furnace will 
» get you extra profits—ask about it now. 


new (IBRALTAR a? 


FURNACES Gees 
Write today for dene 

this catalog No. 37 | # 

which describes 

the complete line— “-? 











‘THE Improved Gibraltar Line of Top Radiator 
and Self-Cleaning Open Dome Furnaces have 
many new outstanding patented features. For over 
37 years Gibraltar Furnaces have been leaders in 
quality and design. Gibraltar dealers get complete 
cooperation and fair prices which enable them to 
make good profits with these high quality furnaces. 


PH.MaGirl Foundry & Furnace 


BLOOMINGTON Works ILLINOIS 
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TITLES OF THE BOOKS 
AS THEY WILL BE PUBLISHED 


I1—How to Plan a Warm Air Heat- 
ing System. 

2—How to Sell a Warm Air Heat- 
ing System. 

3I—How to Install a Warm Air Heat- 
ing System. 

4—How to Conduct the Business End 
of a Heating Business for Profit. 

5—How to Diagnose and Remedy 
Warm Air Heating Troubles. 


rVtte 


ARTISAN 
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BEGINNING A NEW 
_ SERVICE FOR 
MONITOR-CALORIC 
DEALERS 


COMPLETE library will be 

published on the subject of 
warm air heating as outlined un- 
der the titles given below. 


Books number 1, 2, and 5 are now 

ready for distribution, the others 

will be published from time to 

time and will be distributed 
only to bona-fide Monitor- 
Caloric dealers. 


The demand for these books 
is so heavy that the first edi- 
tion on some of them is prac- 
tically exhausted, so speak 

for your copies early, if you 
are entitled to them as a 
Monitor-Caloric dealer. 


ult (ele (i 


ACH book will be complete in itself, but all 
will be punched for binding into a complete 
library on warm air heating when all are 

assembled. 


These books are non-technical, are not theory 
but the combined experience of many men in the 
heating industry covering a wide interval of time. 


They are separated into subjects for easy index- 
ing and can be distributed to the man where they 
are most needed. Numbers 1 and 2 to the sales- 
man, Numbers 3 and 5 to the mechanic and Num- 
ber 4 to the man in charge. 


Never before has the subject of Warm Air 
Heating been covered so exhaustively, yet so 
clearly and concisely, as in these books and they 
are free to authorized Monitor-Caloric Dealers. 


We can furnish repairs for all 
old models Monitors and Calorics 


MONITOR-CALORIC DIVISION 


MARSHALL FURNACE CO. 


a MARSHALL 
MICHIGAN 
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1 


XXth Century Hot Blast Cast Furnace. 
Standard of Fine Furnace value for 35 years. 


2 


XXth Century Hot Blast Steel Furnace. 


One of the most improved Steel Furnaces on 
the market. 


X Xth Century Hard Coal and Coke Furnaces. 
Given years of service in thousands of homes. 


XXth Century Pipeless and Single Register 
Furnaces. 


Popular sellers for small homes and cottages. 














Portage Furnaces 
Popular priced sellers that appeal strongly 
to contractors and real estate men. 


XXth Century Gas Furnace. 


A tried and proven product of long standing 
reputation. 


XXth Century Auxiliary Gas Burners. 
Excellent heaters for all the year or in-be- 
tween seasons. 


XXth Century Room Heaters. 
Widely used for heating stores and small 
buildings. 


















































_ 
¢ , 3 XXth Century Patented Overhead Systems. 
ma i t my An important improvement in_ scientific 
*y Pg ‘% ras : heating licensed for use only by XXth Cen- 
21 & fi % 8 tury Dealers. 
ERREEE 10 
PaaS s¢ XXth Century Horizontal System. 
Se LiF 3 Standard heating systems for _ schools, 
(Se Be ; $F 5 churches and other large buildings. 
17, e BSS SF 
Tate 11 
¢ 84 tes XXth Century Boilers. 
Fg 3 a $ * Made in many types and sizes to meet all 
ee a { ¢ ED heating purposes. 
EEG EE f: 12 
k $4 § & 3 ; Pag 3 XXth Century Accessories. 
ieee iag is! The XXth Century Heating & Ventilating 4 
¥% = E ghee gig: Company offers a wide range of accessories ia 
te Rs ote Fi ge and parts, including— 
Ei Ga 3? “as ¢ : i 
SL Stk Bl es: Regulators—Registers—Fans—Humidifiers. 
4 } ba 4 2 a 
4 B $3 §: t ‘ } <e 
PLR Tete ee 2 









Fill in this coupon for prices 
and information on 
the above lines. 









“ae. CENTYp 
$< HOT sas Rp phe Fic. _. - ae 
FURNACE pen OE 


XXth Century Dealers have one of the most 
complete lines to sell. There’s a XXth _ 
Century Heating Unit for every purpose at 
rock-bottom competitive prices. 





When writing mention AMERICAN ARTISAN—Thank you! 














AMERICAN ARTISAN 











June 8, 1929 























No. 150 Twe-Piece Base- 
board Register 





No. 255 Steel Cold Air 
Face 


4 
4 





j iatamemmns 
4 


No. 200 Steel Floor 
Register 





No. 350 Vertical 
No. 340 Horizontal Side- 
wall Registers 








No. 170. Two-Piece Baseboard Register. A ‘“‘space- 
saving, money saving,” register for a 10” pipe. The 
quickly detachable face makes this series easy to set 
and permits effective non-streak installation. 


HE bar type styles of baseboard and sidewall 

registers give these numbers in “The Line of 
No Regrets” free air capacity approached by none. 
For example, the 8x12 size illustrated, with 3% 
base extension, has full face and full throat capac- 
ity for 10” pipe. This increased air capacity per- 
mits the use of smaller, more compact sizes with- 
out reduction in heating efficiency, thereby insur- 
ing a neater looking job with more profit for the 
contractor. Why use larger, more conspicuous, 
more expensive registers? 
It will pay you to use Hart & Cooley Registers. 
Complete stocks are carried by leading jobbers. 
Catalog upon request. 


A representative stock of all standard items is 
carried at our Chicago Warehouse. 














Heavy braces spotwelded 
along center of face and 
at ends. 


Ae 


Right-Angle flange and 
“sheet-metal” screw save 
installer time. 





Patented pinched-back fret- 
work gives greater strength 
and larger opening. 





Genuine lacquers and nat- 
ural oak grain finishes. 


eof! 


Specially designed con- 
tainers protect finish till 


they’re sold, 


HARTé COOLEY REGISTERS 


Manufactured by THE HART & COOLEY MFG. CO., New Britain, Conn. 


NEW YORK 
101 Park Avenue 


CHICAGO 
61 West Kinzie Street 


PHILADELPHIA 
1600 Arch Street 


ALSO: RADIATOR ENCLOSURES AND A COMPLETE LINE OF CAST AND WROUGHT GRILLES 
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Two PROFITS with every sale AND it SELLS FAST 


e STALEY AUTOMATIC < 
spear REGULATOR J 




















ESTED under all condi- 
tions—it reduces fuel bills 


OW the old, always reliable 
hand draft is obsolete. 
The Staley Automatic Draft 


Regulator regulates the draft ites = nace—reduces stack tempera- 
even better than if a person 


were to stand by the furnace Fits on any SMOKEPIPE | tures. All wary sorte of 


EASY TO INSTALL AND EASY TO SELL.| rust resisting non-corrosive 
constantly and open and close 


Write for full illustrated descriptive circular : . 
‘ f metal an m 
the draft. The very slightest | 24 prices today. d outside of smoke 





—keeps the heat in the fur- 











wind and weather variations f pipe. You make a profit on 
cause it to open and close wea the article and on the installa- 
automatically. = —<Y 7 LL tion. 

It is an ingenious device yet 4 \ iy It costs little but does a big 
simple and thoroughly prac- S job. Used on gas, coal or oil 
tical. b — fired furnaces or boilers. 












































ae Neater ies Quicker 
ELBow Asbestos Pipe Covering 


SHEETS you use factory made furnace pipe because you 


have learned it is more economical to do so than 
to make your own. Progressive installers every- 
where, for the same reason, have welcomed Sal-Mo 
Pipe Covering in these two new forms. 


PAIN 
SUN Sal-Mo Asbestos Elbow Sheets come packed in a 
7; \ handy carton, containing 100, or 25 sets, for 8 inch, 
Pi \\Ly 9 inch, 10 inch and 12 inch elbows, or 45° angles. 
sf0 | 


aS 
My/, 
Pi 
a For improved furnace efficiency, cover pipes with 
Sal-Mo Asbestos Corrugated Paper, with Elbow 
’ UTILITY Sheets and Pipe Joint Tape. 
) Al Send the coupon today. 
Stocked by the BEST Wholesalers 
Used by the Installers 
Also manufacturers of Asbestos Paper, Millboard, Pipe 


Covering, etc. 


ASBESTOS 
PIPE JOINT 
TAPE 


If you cover only the 
joints, Sal-Mo Asbes- 
tos Joint Tape prce- 
vides the right width 
in handy roll form, 
always ready for use. 
No waste—no ragged 
edges — no sawing. 
1000 lineal feet per 
package. 















176 W. Adams Street, Chicago, III. 


Gentlemen:—Send me FREE samples of Pipe Joint Tape and Elbow Sheets. 
MN PONG bd Cos o cists rnc ihbwetaccekeets FR i OE ay Ee ee eek eee | 
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Style 902 
Baseboard Register 





Style C 
“Cobble” Cold Air Face 


Lo Se RRA RARE BETAS RTO MS REACT TE ILE 





Style 302 
Sidewall Register 





AMERICAN ARTISAN 


*TUTFILE Co BAILEY-= 


UPER~REG 


Registered U. S. Patent Office 





T@B Registers Are In 
Step with the Times 


Everything about the T&B Line of 
Registers is directly in line with modern 
warm air heating developments. Designs 
— finishes— mechanical improvements 
that reduce installation time and insure 
user satisfaction —all in the spirit of 
today. Our service is another feature 
that is up and doing, for a T&B ware- 
house or distributor is located in every 
principal shipping point in America. 
When you need something quickly you 
can get it. If you haven’t seen a T&B 
Catalog lately, send for one. Let us 
show you some of the new, valuable 
items recently brought out, such as Style 
302 Sidewall Register (two-piece)—the 
new FERROCRAFT Baseboard and 
Sidewall Registers with beautiful cast 
grille facings —and, of course, the fa- 
mous “Cobble” Line of Cold Air Faces 
and Floor Registers. 


TUTTLE & BAILEY MFG Co. 
Established 1846 


441 Lexington Avenue - New York City 





Style 80 
“Cobble” Floor Register 
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VERNOIS LEADERSHIP 


has been maintained 
by consistent quality 












HE name VERNOIS bears the 

reputation of high quality. All 
of the VERNOIS products are of 
time-proven and tested merits. 


A few of the features of the 
VERNOIS Furnace are:—One 
Piece Cast Radiator Scientifically 
VERNOIs GAS RANGEs @eSigned—Wide deep Lock Cup 
AND CIRCULATORS Joints—Large, tight Ash 
Pit and Fire doors—Care- 
fully selected Iron used 
throughout. 





W rite us today for informa- 
tion. We will be glad to 
give you full particulars. 





Write for Catalog. 





MT. VERNON FURNACE & MEG. CO. 
Mt. Vernon, IIL. FURNACES 


WISE 


FURNACES 


‘5 high quality types 


—Enabling you to confine all 
your furnace purchases to 
one source. Write for 
Catalog No. 23 
today 






































WISE 
20 SERIES 
CAST FURNACE 











OPEN DOME 
CAST FURNACE 








BotH the Open Dome 
and the Wise 20 Series 
have a new Cellular Fire- 
pot. It is One-piece and 
extra heavy. The Open 
Dome also has a new El- 
bow Shaped Flue Collar 
on the inside, turned up 
so all the heat must fol- 
low the castings to the 
top. 


The 20 Series, besides 
having the newly designed 
Cellular firepot, has a new 
Patented Radiator. The 
feed chamber and the top NEW 






of the radiator directly 
into the feed chamber, 
making the flues readily 
accessible for cleaning 
through upper feed door. 
The Wise Steel Furnace 
e,jis*not just another steel 
a» cfurnace but one having 
“ _‘exclusive features. The 
7a bottom of the radiator has 
. a Cast Iron Soot Box and 
*Glean- Out. The Wise 
Steel Furnace is both riv- 
eted and welded and has 

STEEL ; , special design grates. 









































































of the radiator are con- WISE FURNACE : It is a steel furnace 
structed so as to allow that you will instantly 
communication between 


recognize as having 
them which brings the WISE quality and dis- 


opening of the fire flues es eg tinctiveness. 
The WISE FURNACE COMPANY ... AKRON, OHIO 
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MONCRIEF 
FURNACES 


R 
for 100% Selling ED 





HE professors tell us that 
80% of our impressions 
are received through the eye. 


All right. The new Series 
“C” is finished in Autumn 
Red and it makes a mighty 
favorable impression. Built 
into and all through 
Moncrief are Ten Points of 
superiority that will make 
the remaining 20% impres- 
sion. 


Let us explain the good points 
of the Moncrief Proposition. 


The Henry Furnace & Foundry Co. 
3471 E. 49th St. Cleveland, Ohio 


Distributors: 
Carr Supply Co., 412 No. Dearborn St., Chicago, Tl. 
August Bery & Son, Mack Ave. at Drexel, Detroit. 
The Henry Furnace & Foundry Co., Pittsburgh, Pa. 
Frontier Water & Steam Supply Co., 366 Oak St.— 
481 Elliott St., Buffalo, New York. 
Johnson Furnace Co., Kansas City, Mo. 
E. A.’ Higgins, 1112 Douglas St., Omaha, Neb. 
Moncrief Furnace & Mfg. Co., Dallas, Texas. 
E. W. Burbank Seed Co., 29 Free St., Portland, Me. 
J. F. Conant, Ry. Term. Warehse., Troy, N. Y. 
Wilkes-Barre Hdwe. & Stove Co., 18-20 So. Wash- 
ington St., Wilkes-Barre, Pa. 
The Crawford Heating Co., Steubenville, Ohio. 
EASTERN OFFICE 
Room 1306, 11 W. 42nd St., New York City. 
E. L. Garner, Manager. 


We supply everything used on a warm air 
heating job. 
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What your 
customers NEED 
and WANT today---and 


for years to come — 


| your furnace business hasn’ been as good as 
it used to be a few years ago—LOOK INTO 
TODAY’S MERCHANDISING METHODS and 
notice that,the publ DEMANDS SOMETHING 
BETTER. Perhaps you have failed to recognize 
that TODAY the public is buying BETTER 
QUALITY and only those products which offer 
FEATURES THAT MEAN EFFICIENCY and 
ECONOMY in operation. 






































‘THE Ath-A-Nor is more popular today than ever 
before because of those very reasons. 
Its design and quality appeal to the buyer because 
they are BETTER. 
Its famous SMOKELESS feature is something 
that folks want more today than ever before. 
The Ath-A-Nor PATENTED THREE-WAY AIR 
BLAST is a distinct feature that means quicker 
heating, complete combustion and economy of fuel. 
Its heavy, well built construction, deep joints and 
other features make good business for Ath-A-Nor 
dealers. 
There are other furnaces in the complete May- 
Fiebeger line—every one a quality furnace. 
There are cast and steel furnace of several de- 


signs and all are reasonably priced. Write for 
full details today. 


The 
May-Fiebeger Company 


Newark, Ohio 
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STEEL BASEL 


HE wafer thin shutters 

allow maximum air ca- 
pacity and the operation is 
so simple and effective that 
positive air control is pos- 
sible. Open or closed the 
New Standard presents a 
neat, pleasing appearance and 
it can be had in all colors to 
match modern interior dec- 
orating. 











Folks are buying the New 
Standard because it is 
modern. 


EXCLUSIVE 


iis 
ATTRACTIVENESS 
EFFICIENCY 
AND PRICE 
MAKE BETTER PROFITS 


"THE New Standard is popular priced 

yet it is high quality in every respect. 
Your customers will welcome this dis- 
tinctively different design—the New 
Standard will help you make more sales 
at a better profit. 





Write today for our illustrated 
catalog and price list. 
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A 


TRULY 
DISTINCTIVE 
REGISTER 
YET 
$© 
PRACTICAL 
















HE face of the New 

Standard is secured by 
two screw heads and is easily 
detachable. Shutters are of 
polished steel and finished 
same as register. It is the 
easiest register to keep clean. 
Constructed of the highest 
grade durable. material and 
made in all sizes to con- 
form to the Standard Code 
for which it is named. 






































WATERLOO REGISTER CO. 


Waterloo, Iowa 








Seattle, Wash., Office: 2211 Ist Ave. 
Los Angeles, Cal., Office: 822 Clanton St. 
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Dependable Quality--Priced Right 


“AF 


Boiler Plate 







Cc QO” 


Furnaces 











ane a nt 





American Furnace Co. 
2719-31 Morgan St. St. Louis, Mo. 


= X w 


OU can n’t afford to sell anything but a dependable, — 

quality furnace. Your future business depends upon ~ 

it. Examine an “AFCO” Boiler Plate Furnace and 
you will see how completely it meets with your ideas of 
how a quality furnace should be built. 

The heavy gauge boiler plate steel, the riveted gas 
tight construction, the one-piece pouches extending 
through the casing without a joint, the enclosed, heavy, 
locomotive type grates, the heavy fire brick lined fire pot, 
the specialiy designed radiator supports, the large feed 
doors and smoke curtain, these are just a few of the fea- 
tures that will help you to decide to sell “AFCO” furnaces 


if you are not already doing so. x 


“AFCO” Furnaces are priced right, you can 
make a fair profit on each installation. Write for 
our illustrated guide to bigger furnace profits, 
without obligation — use the 
handy coupon. 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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The 
AUVUERISTOCRAT 


of all registers, combining air capacity, 
decorative and concealing features. 


Designed to conform with the Stand- 
ard Code so they fit all standard boxes. 


Auer Patented mechanical features 
make it perfect in operation,—quick 
and easy to install. 


Auer’s Save Hours and Dollars 


The AUER REGISTER CO. 
Cleveland, Ohio 


“FLORENCE” 


wt real 
HOT 
BLAST! 


Smoke, gases and soot 
are entirely consumed. 
Gives more heat with 
less and cheaper fuel. 
Complete control with 
only Hot Blast Damper. 


Write for full 
particulars. 


C. EMRICH CO. (Since 1861) COLUMBUS, OHIO 
Manufacturers also of the famous Florence Hot 
Blast Heater, Supreme Florence Circulator, Florence 


Cook Stoves and Ranges. 


MAIL THIS COUPON for CATALOG and PRICES 























NAME .. 


Coe e ee were er oee reese ser eeSeeeses se eeSebeeeeeseeees 





ARTISAN June 8, 1929 


or all grille and 
register require~ 
ments write 























Wan. Highton & Sons 
P Div. Hart Co. 
Nashua,N H 
eB my ie ——— 
* a 7——~ 
Cx = 























No 407 No $78 No. 57S we 69u 





BOLTS 


ACTURE COMPL 
rine aN BO BOLT PRODUCTS, OLUIN 
ING STOVE BOLTS, CARRIAGE BOLTS. 
MACHINE BOLTS BOLTS, 
COTTER PINS, eto” 

RODS, SMALL AND HINGE 
PINS. CATALOG ON REQUEST. 


THE LAMSON & SESSIONS CO. 
THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 

















> OIL BURNER 


Listed by Underwriters 
Adaptable to warm-air furnaces because 
the McILVAINE System of continuous 
flame insures no cracking or burning of 
fire pote, but produces even, dependable 


heat. 

Not an Intermittent Burner 
DEALERS: Write for information today. 
McILVAINE BURNER CORP., Dept. A, 747 Custer Ave., Evanston, Ill: 











LIQUID ASBESTOS 


The improved insulation coating and 
covering for FURNACES in WHITE or 
COLORS. Red, Blue, Green, Gray, and 
Orange, increase your sales by using 


- LIQUID ASBESTOS 


Write for SPECIAL DEALERS’ 
PROPOSITION 




















A. A. 6-8 


B. & F. MFG. CO., Des Moines, Iowa 
PATTERNS anoueaters 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


PATTERNS 


FOR STOVES AND HEATERS w wooo sna'ikon 
VEDDER PATTERN WORKS "us" TROY, Hi. Y, 


IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 
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Get}New Business Now 


UR patrons are making good 
money and also hundreds of 
new customers. They are lining up 
a lot of profitable business for sum- 
mer fall and winter. 





oe i ye= Wre7ee 
ne of our deal- rma uaa 2 Une. 


-ers usés 5 ma- : 
chines and keeps boote Mh Ankh 


30 =repair men F maar | 
Es A a Y fr. 


busy all summer. 
Write us today for details and book. 


The National 


Super Service Co. 


816 Lafayette 
Street 
Toledo, Ohio 




















3 to 4 jobs a day—one man—powerful—light. 
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Fad LINE. 


—for heating distant and hard- 
















to-heat rooms with hot water et 
OME homes have an extra room that 
is impossible to heat with warm Connected for 
air. With an Alamo Hot Water Heater combination 
in connection with warm air furnace, heating. 


you can satisfy your customer 
by heating that room 
with Hot Water. No ex- 
tra fuel cost and it pre- 
vents you from losing the 
warm air heating job. 
Also smaller Maltese 
heaters for Domestic hot 
water. 


ALAMO HEATER CO. 
6143 Wentworth Ave., Chicago, Ill. 




















BACKED BY 


Established 


EXPERIENCE 
Famous For 
CHICAG 


Service 
FURNACE PIP 


AND FITTINGS 


A Better Installation Is 
possible now with this new 
Self-Locking Double Stack 


CHICAGO Pipe has been the choice of thousands 
of furnace men for over 26 years—now this im- 
proved pipe represents extra value—the result of 
experience and modern manufacturing methods. It 
clicks together quickly and easily—stays together and 
makes a stack of unequaled strength. 
Ask about tt now—write for our Catalog No. 21— 
on Chicago Pipe and all Furnace Supplies 


CHICAGO FURNACE SUPPLY CO. 
1276-78-80-82 Clybourn Ave. CHICAGO 












































THERMOSTATICALLY 
CONTROLLED 


AUTOMATIC 


FURNACE 
FAN 














Ysa the Patented Mercury Contro! is the big 
exclusive feature of the A-C Furnace Fan don’t 
overlook its other features which are just as outstanding. 


In A-C construction, noise—a big objection to fans—is 
practically eliminated—and yet the Emmerson Motor and 
the scientifically designed fan blades and %, 

unit produce abundant and efficient air / 
motion. 







Study A-C design—see a dem- 
onstration and you'll see why the ae 
live dealers are using it. CONTROL 

Thermostatic Control Warm Air Furnace 


Fan Licensed under Re. Pat. No. 15531. 






EASY TO 

















EQUIPMENT 
INCLUDES INSTALL 
pn CONTROL FITS 

pote IN CASING 
HEAT BOOSTER FAN IN BYPASS 
FAN AND UNIT CAN BE USED 
EMMERSON IN ANY TYPE 
MOTOR INSTALLATION 
COMPLETE TO THE DEALER AT — 


No. 12 Unit 


This is our 
$s 50 No. 9 Fan » 00 is of a larg- 
—— Unit having ——_— er size hav- 
10 inch out- ing 14 inch 


lets and inlets. This number is inlets and outlets and is designed 
the size for the smaller homes. for the larger homes. 


LARGER SIZE FOR BIG JOBS 


Ask your Jobber or send coupon 
to us today for full details. 


A-C Manufacturing Co. 


417 Sherman St.---Pontiac, Ill. 


A SS SS SS SS GS SS 
| A-C MFG. CO., PONTIAC, ILL. 
| Send me complete details | 
| BREE OCCT ETO TTT SECTOR EP CET CET ECLOUTITE | 
| SNE irs sdke Sin useceieuads TOM cc ccccsesses State. ....ccccccce | 


ST III Sv c.ae ih a's Sen cd ca deadncen ach uadetaceaceacnecs 


ORDER FROM YOUR JOBBER 


Mention AMERICAN ARTISAN in your reply—Thank you! 
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We have SOLVED the 


competition problem 


for hundreds of dealers — 


VERY dealer has the competition prob- 
lem until he occupies a strategic posi- 
tion as to quality AND price. 


Your price doesn’t have to be the lowest or the 
highest to get out of competition but it must 
be in line and the quality must be better in 
comparison. 


That’s where 
this furnace 
fits in— 


and that’s how we have 
done away with com- 
petition worries for 
BRILLION dealers. 


There’s a big reason 
m of course and a dozen 
other good ones which 
make it possible for the 
BRILLION to occupy 
this position. 


Low overhead costs—no 
= high non-productive sal- 
aries and a_ different 
sales policy enable us 
to put more QUALITY 
into the BRILLION. 


Here it is—Look it 
over— Notice its fea- 
tures and write today 
for full details. 









FURNACES 













you into 
PRRILLION FM = 
basements. 
VACUUM 
PORTABLE ok oie 
FURNACE CLEANER ear 
We brought out this TO 
cleaner to help dealers 
get more profits by enabl- USE IT 


ing them to compete success- 
fully with the chain branches 
in obtaining cleaning and re- 
pair business. 

It’s high quality throughout 
—light—durable—easy to han- 
dle—powerful and low in cost. 
Let us tell you all 

about it. 


Send the 
coupon today 


BRILLION FURNACE COMPANY 
BR’LLION, WISCONSIN 


BRILLION FURNACE CO., 228 North LaSalle St., Chicago 
200-300 Park Ave., Brillion, Wis. 
Send me full details and catalog No. 80 
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Years Ahead 


of its time- 


THE NEW IMPROVED 


FARRIS WATERBASE 





The ONLY furnace that 


will not stir up Dust from 
the base with Fan installation 


HE Farris Waterbase is 

not an experiment but an 
improvement on a feature that 
has made the Farris the fav- 
orite for hundreds of dealers 
for many years. It’s years 
ahead of its time—not as a 
practical improvement but as a general feature. 


Now with Automatic Valve and other refinements it is the 
outstanding (Patented) Humidifier and Air Cleaner. 
This feature will make more and better sales for you as 
it has for hundreds of other dealers. 
Look at the other Farris Features that have been standard 
on the Farris for many years before being generally 
adopted. Self-Cleaning—Feed Section and Ash Pit ex- 
tending through Front—Ground air tight doors—Smoke 
Consumer—Upright Shaker, etc., and high quality con- 
struction throughout. 
Today the public demands quality and features that are 
different and better. 

Send the coupon if you are open for better profits. 


FARRIS FURNACE Co. 


Established 1899 
SPRINGFIELD - - - - - - ILLINOIS 


Pee SSS SSS SSS PS SSS Sew e me 





{ FARRIS FURNACE CO., Springfield, Illinois A.A. 4 

| Gentlemen: i 
Send me your Dealers’ Proposition and full information on 

the New Improved Water-Base Furnace. L 

H 

TEMP ciscnciec cere be Fed vee She eked sk kes Feb ub wk cele ab cadeseute i 

a Ee Ce eae er RR a? A, in ll aI . 
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if 
1 COLD AIR 4 Am 














| SHOE | CLEANER 

















Applied For 











HUMIDIFIER 








“So simple and practical one wonders--” 


ya something new and practical appears, which after 
all is very simple, we all say “I wonder why it wasn’t 
thought of before.” 


That’s what a lot of folks have said to us about this new 
Combination Cold Air Shoe—Air Cleaner—Humidifier. 


As a Cold Air Shoe it has all the unobstructed air passage of 
the ordinary cold air shoe. As an Air Cleaner it is something 
new and entirely different. 


As a Humidifier it also introduces a new idea—Aumidification 
by absorption. 


Write today for full mechanical details—let this new practical 
invention add to your profits. 


As easy to install as the ordinary cold 
air shoe and its price is attractive. 


F. MEYER & BRO. COMPANY 


PEORIA - ILLINOIS 
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The City of Detroit Chose 


ARMCO INGOT IRON 
For Their New Pipe Line 


HAT the City of Detroit chose rust- 
resisting ARMCO Ingot Iron for their 


new 9,300 foot water main is of 


just a chance discovery, but the result 
of directed research. 
Detroit is not building for a day. 








tremendous importance to sheet 


metal contractors who are inter- DISTRIBUTORS Water Commissioners is sound, 


ested in giving their customers 
the most economical sheet 
metal. 


Here, when an investment in 
1,500 tons of one-half inch 


plates was concerned; where a 





careful study was made by a PRODUCTS ARMCO Engineers who sold 





‘ 





ingot Iron 


The judgment of the Board of 


and their reasoning is similar to 
that which the sheet metal con- 
tractors must meet with their 
customers. 


And, sheet metal contractors 
have the same backing that the 








this job had. Twenty-one 





staff of competent water works 





engineers, ARMCO Ingot 

Iron’s reputation for lasting endurance won. 
The Board of Water Commissioners know 
that long service from ARMCO Ingot Iron 
pipe line warrants the added initial invest- 
ment. 


This is an outstanding recognition of 


ARMCO Ingot Iron’s superiority. 


For twenty-one years, ARMCO Ingot 
Iron has met the demands of service condi- 
tions. It was developed to fill a definite 
need for long lasting metal. It was not 


The ARMCO DISTRIBUTORS’ ASSOCIATION of AMERICA 
Executive Offices: Middletown, Ohio , 


ARMCO INGOT IRON RESISTS RUST 


years of service, coupled with 
recognition—the result of fourteen years of 
consistent national advertising that has built 
customer acceptance. 


The same qualities of ARMCO Ingot Iron 
that won its choice for this outstanding pipe 
job, will help you sell it for your sheet metal 
job. Salesmen of the ARMCO Distrib- 
utors’ Association will be glad to tell you 
more about ARMCO Ingot Iron, and the 
many sales helps that back up the sheet metal 
contractor. 
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Blast 


Furnaces 





at the Indiana 

Harbor Works At this great plant, the largest independent steel works in the Middle West, every 

of Inland process 1s accomplished by science, equipment and experience that have been proved 
Steel Co to produce the high grade of steel that bears the Inland trademark, 


AND “ity STEEL 
SH FETS 


Since Pig Iron is the backbone of INLAND (ppperilloy 
STEEL SHEETS, we count no effort wasted to make this 
metal pure, uniform, dependable. Thus we make a care- 
ful analysis and study of all coke, ore and limestone before 
the materials are charged into the blast furnaces, where, 
under the supervision of experts, they are converted into 
pig iron. Inland pig iron is known far and wide for its 
splendid quality and its uniformity. Those who use it, 
refer to it as “unusually high grade iron.” 


Remember the importance of these preliminary steps, when 
you see the excellence of metal and finish in INLAND 





con (opperitloy. STEEL SHEETS. "ie 
Copperiltloy. Send for our descriptive booklet. It is new, complete. Coppertitloy, 
STEEL STEEL 


Contributing Member Sheet Steel Trade Extension Committee. 

















Branch Works 





INLAND STEEL COMPANY 


— Chicago Heights 
Milwaukee 68 South Dearborn Street Soigng Hashes 
St. Louis Milwaukee 


St. Paul 


Q ANE ES: —— 
SHEETS BARS PLATES SHAPES RAILS TRACK ACCESSORIES RIVETS BILLETS \ 


salamat einen 


Wisconsin 


ChicaYo 
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--- and when the pros- 
pective customer says: 


“Yes, but the walls become 
streaked with dirt from the 
registers.” 


You say -- “NO Sir, not 


with 
No rae 


Rib isl 3 CER 























—then you show them why these features 
prevent the walls from becoming streaked 


Expanding Interlapping Slip-joint connection which 
1. prevents the air from streaking the walls. 
Steel frame and Removable Grille, having Over- 
¢ Capacity Free Air Opening. 
Malleable Lever easily operated by Hand or Foot, 
¢ Absolutely Trouble-proof. 


Galvanized, tin lined box having Floor line, Wall 
4 line and Recessed top collar. Note 2 inch trim- 


ming space around box. 
Easy fastening by two large Oval Head Bolts. 


Write for Catalog No. 9 which tells 
all about the Rock Island line. 


ROCK ISLAND REGISTER CoO. 





ARTISAN 


p 


THESE FEATURES 


Reinforcing lugs at top 
of combustion chamber 
for added strength and 
solid support for radi- 
ator—Doors hinged di- 
rectly to main castings 
-No bolts or cement 
needed to place front 


construction of dome 
and firepot—One piece 
radiator— 


how your customers 
this extra value —, 


















position — Ribbed 


MAKE SALES 








ERE is a furnace that actually allows 

you to sell quality and still have your 
price reasonable. It will match your Standard 
‘Code installations, give you plenty of talking 
points and back it all up by delivering real 
long lasting service. 


It is quality built of heavy high grade castings 
perfectly fitted. It is a finished job in every 
particular—unusually deep cup joints—large 
water pan—large doors—deep ash pit—large 
tight fitting clean out door—one piece base 
ring and ash pit bottom—in fact every fea- 
ture you want. 


Get full details and prices today 
—let the Mellow give you an 
extra profit. 


Sales Representatives 


Sebe: Cathie, F666 ccwcaves 633 Oakland, Kansas City, Kansas 
Pe ey 1210 Penn Ave., Pittsburgh, Pa. 
J. ©. Bipowe Co... 45 053 8000 Linwood Ave., Detroit, Michigan 
te en ee 122 Camden Ave., Buffalo, N. Y. 
National Sheet Metal Wks..3168 Mission St., San Francisco, Cal. 
ie UO ee 674 Multnomah, Portland, Oregon 
es Oe Sos 9 oF G0 0 3304 S. W. 7th St., Des Moines, Iowa 
St. Paul Furnace Co...... 343 University, St. Paul, Minnesota 


LIBERTY FOUNDRY COMPANY 


ST. LOUIS, MO. 


When writing mention AMERICAN ARTISAN—Thank you! 
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“With Anaconda Copper 


Wwe can give our customers 
the kind of work they want” 








... says Jake Dermon 
Sheet Metal Contractor 
of Memphis, Tennessee 

















KILLED workmanship and reliable materials— 
this is the winning combination which has 
brought prestige and profits to the Dermon 

shop in Memphis, Tenn. Mr. Dermon has found 
Anaconda Sheet Copper extremely satisfactory to 
work with. He has found that his customers know 
Anaconda and that they have confidencein him and 
the job when they know the work will be done with 
this well-known brand. Here is how he puts it: 


“Working with a quality material is always 
an incentive for a workman to do his level 
best. That has been our experience with 
Anaconda Copper. It is extremely easy to 
work up into any form or shape, and its 
purity and uniformity are guaranteed by 
the Anaconda people, pioneers in the cop- 
per business. Our customers appear to have 
the same respect for the name Anaconda 
and what it stands for that we do. They 
know that if the job is done with Ana- 
conda Copper, it will be money well laid 
out. They realize that a shop like ours, 
which uses Anaconda exclusively, will 
give them the kind of work they want.” 


Anaconda Copper is manufactured with the highest 
metallurgical skill by the world’s largest and most 
experienced producers of Copper, Brass and Bronze. 
Its uniform quality and workability are due to the 


scrupulous care attending every stage of manufacture 
from mine to finished product. 


Stocks in the form of Rolls, Strips and clean flat 
sheets of uniform gauge are maintained by leading 
distributors, assuring prompt deliveries to all sections 
of the country. The American Brass Company, 
General Offices: Waterbury, Connecticut. 








Idlewild Presbyterian Church, 
Memphis, Tenn., atypical Dermon 
installation. 25,000 pounds of Anaconda Copper were used in connection 
with this job on flat roof decks, gutters, rain-pipes and roof flashings. 
The chanel was designed by Pfiel & Awsumb, Architects, Memphis. 


Other Dermon jobs in Memphis on which from 
15,000 to 65,000 pounds of Anaconda Copper were 
used include the Fisher Body Plant, Memphis Steam 
Laundry, Kraus & Co., cleaning and dyeing plant, the 
Elks Club and the Farnsworth Building. 


ANACONDA COPPER 
oe 
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Look for the name ANACONDA in every sheet and strip. Leading Supply Houses carry it. 


» 
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Direct from the “Hot House” to the 
Sheet Metal Worker 


OT house flowers and sheets have something in common. They 
live longest at the proper temperature. 


At the Ryerson “hot house” for sheets the temperature remains the 
same ’though the thermometer outside may register 15 below or 95 
above. This exceptional care assures the sheet metal worker perfect 
material for every job—a method of preservation difficult to maintain 


in the sheet metal shop. 


Buy your sheets as you need them from the nearest Ryerson plant. 
The same order may include rivets, bolts, bars, angles, channels and 
any other steel products that you may require. Our large and diversi- 
fied stocks of feverything in iron and steel are at your command. 
Draw on the plant nearest you. 


Partial List of Sheets Carried in Stock: 


Ascoloy _E Patent Leveled Deep Stamping Partition Steel Lead Coated (Ternes) 
Black Steel *-+, Silver Finish Armco Enameling Electrical Allegheny Metal 
Blue Annealed ‘“C” Pickled Uniform Blue Armco Galvanized Corrugated Sheets 
Galvanized Single Pickled Bill Posters Tool Steel Armco Ingot Iron 


WRITE FOR THE RYERSON JOURNAL AND STOCK LIST, THE “KEY” TO IMMEDIATE STEEL 


JosePH T. RYERSON & SON we. 


Plants: Chicago, Milwaukee, St. Louis, Cincinnati, Detroit, Cleveland, Buffalo, Boston, Jersey City 


Representation in: Minneapolis, Rockford, Kansas City, Houston, Tulsa, Newark, New York, Denver, Los Angeles, San Francisco 
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Say you saw it in AMERICAN. ARTISAN—Thank you! 
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MORE 


SS Rieron average prospect for a heating system is much 
like yourself or anyone else. 


He wants high quality and naturally he wants it at the 
lowest possible cost. Whether he is buying shoes, an 
automobile, or a diamond, he is a bargain hunter. 


It is a good thing he is of this nature because it gives him 
a better understanding of values. It actually makes it 
easier to sell him the higher grade article or service. 


So it is with Weir sales. The Weir costs more but it is 
worth it and you and your customers can see this worth 
easily. 


It is only common horse sense that will tell any prospect 
that in a heating plant it is true bargain hunting to buy 
only that which will give the best heating service for the 
longest time. 


How hard have you tried to sell Standard Code installa- 
tions and high quality furnaces? You'll be surprised to 
find that it is easier and more profitable work to talk 
quality than to install poor jobs. 


The Weir will provide you with the kind of quality you 
can talk about—profitably. 


The Weir from top to bottom is extra quality—write 
for a copy of the Weir “BOOK OF FACTS.” 


THE MEYER FURNACE CO. 
PEORIA-ILLINOIS 


THE FURNACE FOR EVERY 


GOOD INSTALLATION 


When writing mention AMERICAN ARTISAN—Thank you! 
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EW developments in the sheet 

metal industry that will make 
business better, discussion of the 
impracticability of the 5-year guar- 
antee on roofing when the contractor 
is not permitted to make the speci- 
fications, and the final report on the 
completion of the Trade Develop- 
ment Book were the high points of 
the opening session of the Silver 
Anniversary convention, the Na- 
tional Association of Sheet Metal 
Contractors. 

The meeting was opened Tuesday 
morning, June 4, 1929, in the Lord 
Paltimore Hotel, Baltimore, Mary- 
land, by W. A. Fingles, Sr., general 
chairman of the convention commit- 
tee. In his remarks Mr. Fingles 
recalled the occasion of the forma- 
tion of the association and the pur- 
poses for which the organization 
was brought into being at Philadel- 
phia, stating that at that time he had 





Here’s How Sheet Metal 


lardly expected to enjoy the pleas- 
ure of greeting the association mem- 
bership in his home town on the 
25th anniversary of the then young 
infant that was brought into being. 
He further called attention to the 
fact that only four of the charter 
members, President Paul L. Bier- 
sach, Otto Goebel, John A. Pierpont 
and himself, were present at the 
convention marking the quarter cen- 
tury milestone of the association. 
It is the duty of the general 
chairman of the convention to in- 
troduce the first speaker of the day, 
usually the mayor of the city in 
which the meeting is held, but in 
the absence of the mayor Mr. Fin- 
gles introduced the mayor’s secre- 
tary, Theodore McKelden, who de- 
scribed briefly the History of Balti- 
more and some of the reasons for 
its rapid growth. In the midst of 
this the mayor made his appear- 
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ance and continued. The mayor ex- 
pressed himself as being particularly 
interested in the sheet metal indus- 
try, having been an apprentice and 
journeyman himself at one time, 
and for that reason was doubly 
cordial in his welcome of the boys 
to Baltimore. 

W. C. Markle, secretary of the 
association, responded to the ad- 
dress of welcome in a most fitting 
and proper manner. He paid a com- 
pliment to the Baltimore boys in 
working as they did to make the 
convention the success he knew it 
was going to be, and which it was. 
The meeting was then turned over 
to President Biersach. 

The appointment of committees 
was the president’s first act upon 
assuming charge. The committees 
appointed were as follows: 

Resolutions: J. A. Pierpont, M. 
J. Lieberman and Louis Rysdon. 
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Credentials: A. B. Rysdon, W. 
A. Fingles, Jr., and Wm. Hering. 

Auditing: O. E. Hutchison, Jo- 
seph Gardner and Otto Goebel. 

Nominating: Louis Rysdon, W. 
I’, Angermyer, J. M. Holstner 
(elected), R. C. Richards and E. H. 
Riesmier (appointed). In making 
up this committee three men are 
nominated from the floor and the 
president appoints the other two. 
Nominations from the floor resulted 
in placing in nomination F. J. 
Hoersting, Louis Rysdon, E. H. 
Riesmier, W. F. Angermyer, R. C. 
‘Richardson, J. E. Piper and J. M. 
Holstner. Balloting was indulged in, 
Hoersting receiving 18 votes; Rys- 
don, 35; Riesmier, 23; Angermyer, 
38: R. C. Richardson, 27 ; Holstner, 
40; Piper, 21. The fourth and fifth 
highest in the balloting were ap- 
pointed by the president in this case. 

Then came the president’s, secre- 
tary’s and treasurer’s report. 


Annual Address of President 
Paul L. Biersach 

The foundation of this organiza- 
tion was laid a quarter of a century 
ago with the object of furthering 
the best interests of those identified 
in the sheet metal industry, the edu- 
cation of those that required it and 
the protection of our interests in 
general. And here we are today on 
our eventful Twenty-fifth Anni- 
versary, assembled in convention in 
the historic city of Baltimore to 
solve the problems with which the 
industry is confronted. 

I know that we are all proud to 
celebrate this event, because tt is 
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one that should encourage us to put 
forth greater efforts; to work for 
the progress of our organization and 
There are but four 
of the original organizers still with 
us, viz., W. A. Fingles, J. A. Pier- 
pont, Otto Goebel and P. L. Bier- 


the industry. 


sach. I believe I am voicing the 

sentiments of these by expressing 

cur satisfaction and pleasure in be- 

ing able to be with you at the con- 

vention in Baltimore. 

Trade Development Committee, 
Sheet Metal Book 


We can report to you that the 
tremendous task of the Trade De- 
velopment Committee which had 
under their charge the compilation 
of this book, entitled, “Standard 
Practice in Sheet Metal,” that their 
labors are about at an end. The 
book is now in the hands of the 
printers, the Excelsior Printing Co., 
Chicago, and will be ready for dis- 
tribution about August. 

I wiil not go into detail on the 
same, but I will let George Harms 
do this when he makes his report. 
I must call your attention to the 
fact, however, that if we were not 
so fortunate to possess in our ranks 
a “George Harms,” I fear that it 
would have been impossible to carry 
this huge project through to a suc- 
cessful conclusion. 

Up to this time about 1,200 books 
have been subscribed and partially 
paid for; as 5,000 books have been 
ordered, it behooves us all to lend 
our assistance in disposing of the 
balance. Then we should think of 


printing our second 5,000 for dis- 
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The National Sheet Metal Contractors) Cony, 


posal, which ought to be accom- 
plished without any great effort, 
as not only every architect and engi- 
neer, employers of the building in- 
dustry, but also every employe in 
the sheet metal industry should be 
the owner of one. If this can be 
done, your association will be in a 
flourishing condition. So let us all 
unite in putting this over so that our 
efforts can be centered on other im- 
portant organization work. 
National Contractor 

It is hardly necessary to elucidate 
materially on our wonderful pub- 
lication. Since our able secretary 
has assumed control of the same, 
marked monthly improvements are 
noticeable. 

Committees 

You will appreciate the activities 
of our committees when you hear 
their reports, which will be very 
interesting and bring forth some 
new issues and problems which you 
should consider wisely. All of these 
committees have faithfully per- 
formed and your president appre- 
ciated their splendid work in our 
behalf. 

Organization 

Unfortunately funds were not 
available to carry on this work which 
is so necessary for the acquirement 
of new members; organization of 
localities as Local Units, etc., as 
all our time and money was spent 
and devoted to the book. Your 
president attended three state con- 
ventions, Pennsylvania at Lancas- 
ter, Illinois at Peoria, and Wiscon- 
sin in Milwaukee. All these con- 
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Convention Delegates and Visitors at Annapolis 


ventions were successful in every 
respect and demonstrates an incen- 
tive towards bettering conditions for 
the sheet metal contractor through 
organization work. I regretted ex- 
ceedingly at not being able to visit 
all the conventions during the year, 
but I was required to keep always 
in mind the fact that every dollar 
we earned must go to our book. 


Finances 


During the past years our finances 
have not been what they should be 
in an organization such as ours. 
Such a condition hampered us and 
practically voided the possibility of 
our using some of the funds for or- 
ganization work. But this will 
surely be remedied now that we 
have the book out of the way and 
surely a good surplus should remain 
to us from its sale if the entire 
membership coonerates. 

Obituary 

With the profoundest regrets | 
wish to report the irreparable loss 
our organization has _ sustained 
through the death of-some of our 
most active members and although 
I can not mention them all, still I 
can not refrain from speaking of 
such able and noble characters as 
C. N.. Louis of Peoria and Harry 
J. Dettmers of Chicago. They were 
always at hand to assist with deeds, 
not words, and we certainly have 
felt their absence in the council of 
our association. 

Outlook Favorable 

In my opinion the outlook of the 
ensuing year is very promising and 
encouraging. With the production 
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of our book out of the way I recom- 
mend, so far as the finances will 
permit, to put forth our efforts on 
organization work. I am quite sure 
that if personal visits are made 
either by our national secretary or 
an organizer, enlistments can be 
made as individuals, or local organ- 
izations. This work should be vig- 
orously pushed and not allowed to 
lag. 

I also wish to appeal personally 
to every member of our association 
to give my successor and the of- 
ficers the greatest possible support. 
Remember, the officers can only suc- 
ceed in their task for which you 
have elected them as your servants 
if you will cooperate with them. 
How much more effective would 
their work be if each member per- 
formed and did his duty towards 
our organization. So let us all de- 
termine to do something to increase 
the effectiveness and strength of our 
association. 


In closing I wish to heartily thank 
every one of the many who have 
assisted me during the past year. 
It has been a great pleasure to work 
with our officers and for you, and 
my wish shall be that our organiza- 
tion shall prosper and grow. [I at- 
test to the loyal support of my fel- 
low officers and hope that the in- 
coming administration will be suc- 
cessful in their endeavors. My 
heart ’ s been with our work and 
I sha.l not lose interest when I re- 
tire to the ranks. 


In making his report the secre- 
tary stated all the available funds of 
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the association were being used for 
completion and printing of the book 
and for that reason most of the 
other activities of the secretary’s 
office were not being given the at- 
tention they deserve. As soon as 
the book is safely out of the way, 
however, that work wiil again be 
taken up and pushed with vigor. 
Bennett Chapple Inspires 

“What’s Around the Corner in 
the Sheet Metal Business?” was the 
subject upon which Bennett Chap- 
ple, Sr., vice-president of the Amer- 
ican Rolling Mill Company, dis- 
cussed upon. at the opening of the 
afternoon session. .What Mr. Chap- 
ple had to say was listened to with 
the greatest intensity of interest, as 
he brought the sheet metal con- 
tractors a message of good cheer as 
only Mr. Chapple can bring such a 
message. The complete address 
will be found on another page of 
this issue. Look for it and read it 
carefully. It may be the answer to 
one of your biggest problems. 

Stanley A. Knisely, director of 
publicity of the Sheet Steel Trade 
Extension Committee, gave a very 
interesting discourse on public apa- 
thy as the enemy to the sheet metal 
contracting businesse 

He pointed out, however, that the 
situation is not actually as bad as 
some sheet metal contractors like to 
paint it, calling attention to the 
large number of forces that are 
working together to improve condi- 
tions in the industry. 

Some very interesting statistics 
have been compiled by the Sheet 
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Steel Trade [Extension Committee 
and as soon as they are released will 
show the contractor a way out in 
one respect at least. 

George Harms then made what 
he considers his final report on the 
Trade Development Book. This re- 
port contains a survey of the work 
on the book and mention of E. A. 
Scott and W. C. Markle, who de- 
serve special credit for the work 
they have done on the book. This 
report in full will be found on an- 
other page of this issue. Read it 
and learn how you can help in the 
distribution of this book when it 
makes its appearance. 

E. A. Scott, publisher, Sheet 
Metal Worker, spoke on an appre- 
ciation of the value of the Trade 
Development Book to the sheet 
metal industry, stating his belief that 
few sheet metal men have a clear 
idea of just what that value is. He 
then stated the purpose of the book 
is to supply the architect with a 
standard of practice in the sheet 
metal industry so as to make it pos- 
sible for the architect to specify 
sheet metal with a confidence that 
it will give the service and satisfac- 
tion desired. 

He counseled sheet metal men to 
make the most of presenting the 
book to the architects by first study- 
ing it thoroughly so that they can 
enlighten the architect about its con- 
tent and purpose for compilation. 
He told them to point out clearly 
that the book contains no advertis- 
ing and no specific brands of ma- 
terial are mentioned in its pages; 
that the book has been compiled by 
the association with the sole object 
in view to place in the hands of 
architects full information on the 
best practice in the application of 
sheet metal. In other words, sell 
the association to the architects. 
For, after all, fhe best kind of ad- 
vertising is that which gives infor- 
mation. 


The distribution of the book is a 
real problem, according to Mr. Scott, 
and the sheet metal men must solve 
it by selling the idea to men who 
are not members of the association. 

He offered the suggestion that the 
libraries, no doubt, would wish to 
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purchase copies, and that there are 
perhaps 1,000 schools in which sheet 
metal work is being taught where 
additional copies could be disposed 
ot. 

George I. Ray offered a_resolu- 
tion that the Trade Development 
Committee be continued another 
year and that an order be given the 
printer of the Trade Development 
Book for a second 5,000 copies of 
the book immediately after the first 
edition is run off. This will save 
considerable expense. The motion 
passed. 

George Thesmacher paid a high 
compliment to George Harms, stat- 
ing that Mr. Harms personally had 
backed the production of the book 
to the extent of $10,000, in addition 
to the vast amount of work he has 
put into it. 

A very interesting discussion was 
given on Monel Metal, illustrated 
with slides, by A. H. Galley, Inter- 
national Nickel Company. This was 
enjoyed by all. 

Louis Rysdon presented a recom- 
mendation from the Code of Ethics 
Committee to the effect that a rider 
be placed upon the Code of Ethics 
adopted by the association last year 
giving a 5-year guarantee. 
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©. E. Hutchison spoke in oppo- 
sition to such a guarantee where the 
sheet metal contractor is not per- 
mitted to use his own judgment 
about the materials he employs or 
the manner in which they are 
erected. 

George Thesmacher was of the 
opinion that a flat guarantee with- 
out modification is impossible of ap- 
plication, but contractor should not 
hesitate to guarantee where he is 
consulted as to materials and appli- 
cation. 

George Harms also voiced a sim- 
ilar opinion. 

The matter was finally disposed 
of by referring it back to the com- 
mittee for revision. A further re- 
port on this matter will be given 
later. 

Never Knew So Much Could Be 
Packed Into One Day 

Wednesday was a day of pleas- 
ure and recreation and what a day 
it was! Mr. Fingles prides himself 
on being a stickler for detail and 
with good reason. Why, in plan- 
ving the day’s activities he thought 
of everything. Not only of the big 
things, but of the little details that 
go toward making a success of any 
undertaking. 











The snapshots taken at 


Annapolis 


and on the 


boat will be published in 


next week’s issue of 


AMERICAN ARTISAN. 
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WATCH FOR THAT 
PICTURE NEXT WEEK 
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The day opened for the early ris- 
ers with a trip through the Balti- 
more Copper Mills. Busses trans- 
ported those who cared to go from 
the hotel to the mills. To describe 
all that I saw and learned about the 
production of copper sheets would 
require a volume of considerable 
magnitude. Guides were on hand 
to explain each process. The pro- 
cedure opens with a melting fur- 
nace being loaded with pigs of cop- 
per shipped in from various cop- 
per mines. In this furnace the cop- 
per pigs are melted down and are 
poured. off into annodes weighing 
in the neighborhood of 700 or 800 
pounds. These annodes, although 
containing 99 per cent pure copper, 
are sent to the next department, 
that of electrolyzing, where by 
means of electrolysis the copper is 
refined and all of the gold, silver, 
and other foreign matter is removed. 
The process of electrolysis consists 
in passing an electric current 
through wires forming positive and 
negative poles immersed in a sul- 
phuric acid solution, the sheet of 
copper to be refined forming the 
annode and the refined copper being 
the cathode. As the process of elec- 
rolysis proceeds, the ‘copper an- 
node is broken down and carried in 
minute particles across to the neg- 
ative pole and deposited there. But 
in this process the other metals and 
impurities in the copper sink to the 
bottom of the tank, leaving the cop- 
per as deposited in an almost per- 
fectly pure state. 

From this metal the copper sheets 
are made. And all of these proc- 
esses we saw, including the rolling, 
pickling, cleaning, tinning, burnish- 
ing and packing ready for shipment. 


In detailing this portion of the 
day’s program, I want to say that 
the guides who accompanied us on 
the tour were extremely courteous, 
taking undue pains to explain each 
process in a manner that gave us 
a clear picture of the entire pro- 
cedure. And I, for one, want these 
men to know that their efforts were 
greatly appreciated, as was the cour- 
tesy of the Baltimore Copper Mills 
in extending an invitation to visit 
the plant. 

From the mills the delegates were 
taken to the pier where the City of 
Atlanta awaited them with those 
who had not cared to go through 
the mills. The ride down the Chesa- 
peake Bay to Annapolis was a most 
enjoyable experience. There was 
dancing and singing on the boat and 
at noon a wonderful luncheon was 
served by colored waiters. 

After luncheon a short business 
session was held, but between gaz- 
ing at battleships and _ beautiful 
shore line, there was little attention 
paid to the meeting. 

However, a very comprehensive 
report was read from C. W. Pansch 
on the Allied Construction Indus- 
tries, with a recommendation that 
the association give its endorsement 
to the work. Inasmuch as the rec- 
ommendation was fully in line with 
association’s own Code of Ethics, 
the endorsement was immediately 
forthcoming. 

Louis Luckhardt made a splendid 
report on the Vocational Education 
activities of the association, which 
was well received. 

J. E. Merrick reported on the 
By-Laws Committee activities, and 
made a recommendation that an as- 
sociate membership in the associa- 





tion is impractical, for the reason 
that the organization could not have 
two rates for dues without some 
change in the present method of col- 
lecting them. 

J. T. Hay, Central Alloy Steel 
Corporation, gave an address in 
which in a very brief space of time 
he gave his audience a most com- 
prehensive outline of what takes 
place when iron rusts, pointing out 
the causes for rusting and how ox- 
idation may be prevented. His talk 
was very much enjoyed. 

On the Grounds at Annapolis 

Shortly after the close of the ses- 
sion on the boat, we reached An- 
napolis. Here everybody disem- 
barked and assembled for the con- 
vention group picture. Then on to 
the parade grounds where at 5 
o’clock the cadets were put through 
their paces and it was a very im- 
pressive sight to see regiment after 
regiment march out upon the field 
in parade uniform and maneuver 
with clock like precision in response 
to the orders of the officers in com- 
mand. 

Following the display of military 
drill, the honor men were presented 
with various prizes for supremacy 
in work in the branches of the activ- 
ities in which they excelled, this be- 
ing graduation week at the U. § 
Naval Academy, and thousands of 
people from all parts of the coun- 
try were present. The presentation 
to the honor students was made by 
Secretary of the Navy Adams, and 
was very impressive. 

The entire campus was pervaded 
with a gala atmosphere, and the en- 
joyment derived by the sheet metal 
people in attending a part of the 
graduation exercises at Annapolis 
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spoke volumes in tribute to the ex- 
cellent judgment of Mr. Fingles 
and his estimable committee in tim- 
ing the convention just right and in 
every other way making it possible 
for the delegates to witness this 
spectacle. 

Reembarking on the boat, the 
delegates were treated to a most 
gorgeous dinner of baked crabs, fried 
chicken, etc. This was followed by 
dancing, singing and other activities 
continuing until the boat docked 
again and the delegates were taken 
te the hotel by busses. 


Guarantee Question 
Settled 

Fred Bemmer, of the Associated 
Sheet Metal Employers of Chicago, 
reported on the Mooseheart plan. 
No further action seemed possible 
on this matter until the production 
of the Trade Development Book is 
out of the way; therefore the re- 
port was ordered filed and the com- 
mittee discharged to be called into 
being again should occasion arise. 

A. B. Rysdon was called upon 
for a report of the credentials com- 
mittee. There were 74 of these 
turned in, 69 delegates’ and 5 
alternates’. 

A. B. Rysdon also reported on 
the Accident Prevention Committee. 
This report indicated that action to 
stop adverse legislation on accident 
prevention is necessary at this time. 
Such legislation is hamstringing the 
activities of building contractors to 
such an extent, without accomplish- 
ing the desired objective, as to be a 
serious menace. A great deal of 
education is required to bring order 
out of chaos in this branch of 
activity. 

Election of Officers 

The election of officers resulted 
as follows: 

President, J. E. Merrick, Louis- 
ville. 

First vice president, George I. 
Ray, Charlotte, N. C. 

Second vice president, Harry 


Stanyer, Dallas, Texas. 

Third vice president, M. F. Lie- 
berman, Ambridge, Pa. 

Fourth vice president, George 


Clark, Chicago. 
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Treasurer, Joseph C. Gardner, 

Indianapolis. 
Trustees 

For the 3-year term: Louis Luck- 
hardt, Pittsburgh; Jules Gerock, 
Jr., St. Louis; James Walsh, San 
Antonio. 

For one year: W. C. Wieder- 
mann and George F. Carrahar. 

Sergeant-at-arms, O. W. Gragan. 

A report of the Labor Commit- 
tee, made by W. F. Angermyer, 
contained some very enlightening 
pointers on the labor situation. 

John A. Pierpont reported on the 
Chamber of Commerce activities 
during the year. 

C. E. Walsh, manager Pennsyl- 
vania Railroad purchasing depart- 
men, gave a very enlightening 
address on the plan of buying ma- 
terials and supplies of a_ great 
railroad, which proved intensely 
interesting to the assembly. 

Mr. Pierpont suggested that the 
Trade Development Board be sub- 
mitted to the Chamber of Com- 
merce of U. S. award committee 
for competition for a _ medal 
awarded for meritorious service to 
the industry. 

George I. Ray reported on the 
finances of the association, showing 
that the activities of the association 
have been seriously curtailed for the 
present because of a lack of funds 
with which to work and also due to 
the fact that the secretary’s time 
has been almost exclusively devoted 
to the production of the Trade De- 
velopment Book now in the hands 
of the printer. , 

Henry Geussenhainer read _ re- 
ports on the Overhead Expense and 
Uniform Mechanics Lien Law 
Committees of which his father, 
Otto Geussenhainer, is chairman, 
the elder Geussenhainer having 
found it impossible to attend the 
convention. 

The matter of the 5-year guaran- 
tee was definitely disposed of after 
the report on this was made by 
Louis Rysdon. Here is how the 
matter was disposed of: The rider 
on the Code of Ethics was dis- 
carded and the following quotation 
is to be inserted in the last para- 
graph of Section 5 of the Code of 
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Ethics adopted by the association at 
its Cleveland convention last year: 


“It should be the policy of the 
Sheet Metal Contractor not to 
hesitate to guarantee the Sheet 
Metal Work executed by him for 
a period of five years, providing 
the work has been specified in 
accordance with the “Standard 
Practice of Sheet Metal Work,” as 
published by the National Associa- 
tion of Sheet Metal Contractors 
of United States, and the contrac- 
tor has been consulted as to the 
kind and quality of material to be 
used.” 

E. H. Riesmyer gave a very able 
talk on the warm air furnace in- 
dustry, stating some of the things 
which the National Association of 
Sheet Metal Contractors could do to 
make conditions better for the warm 
air furnace installer. He called 
attention to some of the practices in 
which manufacturers were indulg- 
ing that are a detriment to the in- 
dustry and recommended that pres- 
sure be brought to bear to cause 
their discontinuance. 

Air conditioning and forced air 
heating are in prospect of coming 
into general use and the contractor 
should prepare himself to handle 
the resulting business. 

The selection of the next conven- 
tion city was left to the incoming 
Board of Directors. 

On the plans submitted for bids 
the actual price was $2,600. The 
nearest bid to that was 2,412.70 of 
Albert J. Wagner, Chicago, who 
won $5.00. Geo. F. Carrahan won 
second prize with a bid of $2,849. 

Jack Stowell, Aurora, Illinois, 
was on hand and gave a splendid 
talk on “Better Business and More 
of It for the Heating Contractor.” 
The talk was inspirational in nature 
and contained many valuable point- 
ers on how the sheet metal and 
warm air heating contractor can so 
arrange his affairs so as to bring 
more of the profitable business into 
his shop. 

He illustrated by means of charts 
the application of the Standard 
Code and also gave a_ short cut 
method on the figuring of a fur- 
nace job which will assist the con- 
tractor to save a great deal of time. 
The address was listened to intently 
by the assembly and many questions 
were asked, indicating the contrac- 
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tors are taking a firm hold on the 
Standard Code which was not 
always the case. 


The Big Banquet 

The banquet was one gorgeous 
affair. Too much could not be said 
in praise of the committee and Billy 
Fingles for the exceptionally splen- 
did work they did. 

The local boys thought so much 
of Billy they presented him with 
a beautiful silver bowl. 

Our outgoing president, Paul 
Biersach, was shown that his work 
was greatly appreciated when he 
was presented with a gold watch. 
Everybody was getting presents. 
Jules Gerock, the mighty treasurer, 
was remembered with a gift and Ed. 
Merrick received a heap of roses 
from the Louisville local. 

Mary O’Leary was presented 
with a beautiful beaded bag and 
Virginia Hutchison received a suit 
of pajamas. 

G. F. Stanton of the Baltimore 
Copper Mills presented many prizes. 

Roy Danzer of Hagerstown, 
Md., acted as toastmaster and he 
performed his duties in a manner 
that was most pleasing and enter- 
taining. 

The Baltimore local was given a 
big ovation for the brilliant manner 
‘in which they made the convention 
visitors welcome and their stay en- 
joyable. 

The Baltimore ladies should be 
given special mention for the ef- 
ficient manner in which they co- 
operated to care for the visiting 
ladies’ entertainment and Pilly Fin- 
gles is entitled to a standing vote of 
thanks for his untiring work. 

The trade paper editors were 
praised for their cooperation in help- 
ing to make the convention a well 
attended success. 

W. B. Burruss gave the principal 
talk of the evening. His subject 
was “Shakespeare as a Salesman,” 
and it was well received. 





Friday Morning 
Friday morning was given over to 
committee reports and resolutions 
and when this was over the folks 
talked about the wonderful time 
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HereTheyAre! 


Members of the Baltimore Sheet 
Meal Contractors’ Association. To 
them was entrusted the staging of 
the Silver Anniversary convention 
of the National Association of 
Sheet Metal Contractors. They 
were the forces back of the scenes 
that made the wheels go around. It 
was due to their excellence in plan- 
ning months ahead and the military 
precision and skill with which the 
necessary work was carried out 
that the convention proved to be 
the great success it was. We take 
off our hats to the Baltimore boys 
as they pass in review. Their work 
was well done and they well de- 
served the plaudits that were 
heaped upon them as the curtain 
was rung down on the final day’s 
séssion. 


Reading left to right— 


Top Row: Charles E. Brandt, Wm. 
F. Zeller, Wm. E. Cotton, Wm. 
G. Blandford, George Trautner, 
Joseph L. Hagger. 


Middle Row: John J. Cotton, 
Harry C. Guenther, John E. | 
LaMotte, Robert N. Francis, 
Wm. Hering, Samuel O. Bevans, 
Wm, A. Fingles, Jr. 


Bottom Row: E. J. Ward, Philip 
H. Lenderking, Wm. A. Fingles, 
J. R. Hiss, Charles T. Brandt. 


enemmeniatenedl 


























they had and started saying their 
good-byes. 


And the Ladies Fared Well at 
the Convention 

Since the organization of the ladies’ 
auxiliary three years ago in Louis- 
ville, the national conventions have 
been distinguished by the interesting 
and varied programs prepared to en- 
tertain the feminine contingent. And 
Baltimore extended the far-famed 
southern hospitality to all—but took 
especial thought of the ladies. The 
Baltimore auxiliary, which was 
formed only a short time before the 
convention, deserves unstinted praise 
for the delightful way it filled in the 
ladies’ time with successive pleasur- 


77 


able events. The first day a recep- 
tion and luncheon was held in the 
hotel, followed by automobile trips 
to two large industrial plants where 
the ladies were* courteously shown 
through, and to Fort McHenry, the 
birthplace of the “Star Spangled 
Banner.” In the evening a snappy 
dance orchestra, good singers and 
delicious refreshments featured the 
informal dance and entertainment 
given for the entire assemblage. The 
boat trip up the bay to Annapolis, 
with luncheon and dinner served on 
board, and a torrid colored band 
playing syncopated melodies as well 
as the Naval Academy dress parade, 
marked the second day as a memor- 
able occasion. 

A sightseeing tour, a luncheon 
followed by cards, and a sumptuous 
banquet followed by dancing and 
cards completed the third day. 

On Thursday morning busses 
were chartered and the women were 
taken to Lock Raven about 13 
miles from Baltimore where the 
city gets its water supply. The 
scenery was the most gorgeous. The 
trip required 3 hours’ time and ter- 
minated at the May Company, 
where a luncheon was served. 


After the luncheon the entire 
group of women played bridge. In 
every respect the women’s commit- 
tee outdid themselves in providing 
entertainment for the women and 
are deserving of great credt for the 
effort they put forth to see that 
everyone had a good time. 

The election of officers resulted 
as follows: 

President, Miss Mary O’Leary, 
Louisville. 

First vice president, Mrs. Ed. 
Cuddy, St. Louis. 

Second vice president, Mrs. J. A. 
Meier, Evansville, Ind. 

Third vice president, Mrs. F. H. 
Baehr, Baltimore. 

Secretary, Miss Dorothy Harp- 
ring, Louisville. 

Treasurer, Miss Irene Fingles, 
Baltimore. 

Directors, Mrs. W. Bowers, San 
Antonio, and Mrs. Louis Rysdon, 
Chicago. 
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There are MANY 
shops like this - 


M subject is purposely blind 
because one never knows 
definitely just what is around the 
It is natural to live 
in a state of expectancy. Hope 
springs eternal and none of us is 
so old that we do not yet hold some 
cherished dream of success or hap- 
piness that lies just around the cor- 
ner. But will we ever turn the cor- 
ner of our expectation? Will we 
ever catch up to our opportunity? 
“It’s a Long Lane That Has 


No Turning” 


corner in life. 


The sheet metal business for years 
has been traveling down a long, long 
lane and we are all familiar with the 
old saying: “It’s a long lane that 
has no turning.” Sometimes I think 
this lane of the sheet metal con- 
tracting business has been too much 
in the outskirts of modern business. 
We have simply got to get out of 
back alley locations and environ- 
ment if the sheet metal industry is 
to take its proper place in the busi- 
ness world. The rustic lane of the 
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country-side may be beautiful with 
its overgrown hedges and brambles 
but it is wholly unfitted to carry the 
trathe of the busy day. 

I submit that the lane of the sheet 
metal contracting business is so 
overgrown with old-fashioned cus- 
toms and notions that the first task 
before us is a lot of wholesome 
grubbing. The thoroughfare for ef- 
ficient business in this day and age 
must be paved with sound business 
practices. These include enthusiasm 
for the combined with 
proper budgeting, cost accounting 
and sales effort. 

I put enthusiasm first for with- 
out enthusiasm in our effort the soul 
is dead, and the graveyard and not 
business is the place for the dead. 
Show me a successful sheet metal 
contracting business and I’ll show 
you an enthusiastic, alert organiza- 
tion where every man takes pride 
and joy in his work. The man who 
is ashamed of the sheet metal busi- 
ness ought to get out of it—the 
sooner the better. He is hurting 
himself and the business. The man 


business, 


who doesn’t know how to make 
money out of the sheet metal busi- 
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ness ought to get out of it before 
he is forced out by the inevitable 
law of destruction. 
Psychology tells us it is a whole- 
some thing to take an honest in- 
ventory of ourselves as well as our 
business. Too often we inventory 
our business and forget to inventory 
ourselves. If we do not ask these 
questions of ourselves, Destiny will 
ask them of us. I had a dream the 
other night and in this dream I saw, 
just around the corner, this figure 
of Destiny standing. In one hand 
he held a cudgel, in the other he 
held a scepter of prosperity. What 
are you and what are you doing? 
I asked him boldly. In deep, sep- 
ulchral tones he said: “I am Prog- 
ress in the sheet metal industry. I 
ask each sheet metal man who comes 
my way five questions and deal with 
him accordingly.” What are these 
questions? I asked. Silently he 
showed them to me and I pass them 
on to you. Here they are: 

Number 1—“Are you proud of 
your sheet metal business and do 
you believe in its future for your- 
self and family?” 

That question is an important one. 
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It should be weighed and answered 
in the mind and heart of every sheet 
metal man. If he can not honestly 
see his way to give an enthusiastic 
affirmative answer, then he should 
arrange to get in some other busi- 
ness, even at a sacrifice, for he will 
be better off in the long run, and 
the industry, itself, will be better 
off. Incidentally, judging from the 
determination in the face of the fig- 
ure of Destiny, it behooves any man 
who cannot answer the question 
with his head upright, to duck and 
run, because he is certainly going 
to take an awful beating. 

The second question which Des- 
tiny will ask you is: “Are you keep- 
ing accurate costs on each job by 
an efficient cost accounting system, 
or are you too lazy?” 

You see Destiny doesn’t mince 
matters and calls a spade a spade. 
If you cannot answer this question 
to your own satisfaction Destiny will 
strip you of your prosperity, for 
the cost accounting system is Des- 
tiny’s way of automatically check- 
ing you up and it is as ready to cry 
out your failure as to pat you on 
the back. 





The third question follows close 
upon the second: “Are you budget- 
ing your expense?” 

Destiny knows that the definite 
planning of a business and the defi- 
nite working of that plan is the key 
to success. Drifting along without 
charts to steer by brings disaster to 
any business. If charting expense 
is necessary in a great business rep- 
resenting hundreds of millions of 
dollars, how much more necessary 
is it in a small business. Destiny 
will charge you dearly for this 
omission. 

The fourth question is thoroughly 
modern in its concept: “Are you 
using modern sales effort to go after 
jobs, or are you too bashful to so- 
licit your share of the sheet metal 
business?” 

Your answer to this question may 
well take the form of a resolution 
to the following things: 

Organize your work so that you 
can spend a certain part of your 
time actually going out and solicit- 
ing business. 

Call up every customer at least 
once a year to ask about work al- 
ready done and suggest new work. 


/jSheet Metal / 
Contracting // / || Heating” 
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Be eager to serve and show it. 

Destiny will smile on such efforts, 
and the sheet metal contractor who 
has laid hold of modern sales effort 
in his business is finding a new joy 
in his work and a new success in re- 
turn for his efforts. 

The fifth question which Destiny 
asks is an all inclusive one: “Are 
you interesting yourself in assocta- 
tion work? Are you doing your 
part or are you riding blind baggage 
on the efforts of others?” 

Here is the test of a real man. 
We know how necessary it is to 
work shoulder to shoulder in this 
day and age and if the sheet metal 
contracting business is to find its 
place in the sun, it is only because 
the individual sheet metal contrac- 
tors are willing to give as well as 
get in a cooperative way. And al- 
lied to this thought is another—that 
of taking a part in civic matters 
and other movements that will widen 
acquaintance and build prestige in 
the community you serve. This kind 
of effort rounds out the personality 
of the sheet metal contractor and 
puts a foundation of character vn- 
der his business. 
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Having run the gauntlet of his 
questions satisfactorily, Destiny 
passes us on to greater achieve- 
ments. 

The long lane which has marked 
the pathway of sheet metal contract- 
ing business for the past decade, 
is at its turning. Around the corner 
I can see a broad highway paved 
with aggressive spirit that will en- 
able the sheet metal contracting busi- 
ness to speed up into a tremendous 
production and out of this new con- 
dition will come success to sheet 
metal contractors all along the’ line. 
Business today is much more com- 
plex than ever before. In the early 
days it was quite enough to learn 
a trade and having learned the trade 
a ready market opened up for serv- 
ices because of the natural demand 
which exceeded the supply. Today 
we have a highly competitive mar- 
ket. We must not only be good 
mechanics but we must be good 
business men. If we are to be good 
business men we will have to con- 
sider our problem from many dif- 
ferent angles. In the olden days 
good business meant good me- 
chanics. Today, it means good me- 
chanics plus good selling. The 
sheet metal contracting business is 
no different from any other business 
in this respect. It has not yet fully 
developed the selling end of the 
business. It must do this if it is 
to succeed in the highly competitive 
trades of today. 


Facts Required as to Market 

In order to picture just what our 
task is, let us go back to the first 
principles of selling and see how 
we can fit our own business into it. 
Selling, first, requires facts regard- 
ing the possible market. What is 
the market for your business? How 
much territory can you cover? How 
many people do you serve, and what 
are their normal sheet metal re- 
quirements during a year? Your 
past business records will give you 
a basis to work upon. Having put 
this down for consideration, the 
next step is a careful analysis of 
just how and where this business 
can be increased by the application 
of selling effort. There are two 
kinds of sheet metal contractors— 
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the easy-going kind and the ‘alert— 


one asleep at the switch, the other. 


eager for information and practical 
suggestions. The first kind thinks 
of nothing else but the work in hand 
and finds no time to plan for the 
future, giving no thought to making 
his business better tomorrow. He 
stands in the way of his own expan- 
sion. His own shadow blocks the 
doorway of progress. The other 
kind is just as busy taking care of 
his business today, but he finds time 
some way to do a bit of planning for 
tomorrow as well. 

What are some of these trends 
that are beginning to stimulate the 
sheet metal contracting business? 
We have talked of them before, but 
it will not be amiss to review them 
again. First, the return of sheet 





N this article Bennett Chapple, 
Vice President of the Ameri- 
can Rolling Mill Company, 

gives the sheet metal contractor 
much food for constructive 
thought. 


He presents five ways in which 
the sheet metal contractor is en- 
abled to analyze himself and see 
just why it is that things have not 
been going as good as they might 
have with him during the past 
few years. 


This address should be studied 
thoroughly and its contents 
mulled over in the mind, so that 
the reader will get a new idea, a 
new picture of his relationship 
with his own industry and with 
the world at large. 





metal cornice work. Evidence lies 
on every hand that the tide has 
turned on this very profitable line 
of sheet metal work and more sheet 
metal cornices are being built today 
than any time during the last ten 
years. It is a growing business. It 
provides real profit and calls for 
craftsmanship of a high order, lift- 
ing sheet metal work back once more 
into the atmosphere of culture and 
design, which it formerly enjoyed. 

A recent trade booklet on cor- 
nices and marquises, has proven to 
be one of the most popular pieces of 
business literature ever issued. It 
was issued at a cost of several thou- 
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sand dollars and is designed to give 
intimate, technical information as to 
the design and construction of all 
types of cornices. Both architects 
and sheet metal contractors have 
shown their interest and enthusiasm 
in the subject, and it surely indi- 
cates a trend tHat is unmistakable. 
Are you fitted to do high class cor- 
nice and marquise work? If not, 
you may miss some of this good 
business that will be offered you 
some of these days, and probably 
sooner than you expect. 
The Metal House 

Then we have the metal house. I 
have talked about this to you many 
times. I believe in it more strongly 
than ever. It is coming slowly but 
surely, and when it does come I am 
afraid the sheet metal contracting 
business will be on the outside look- 
ine in unless it takes more seriously 
to the job of the contracting end of 
the business. For instance, we’ve 
got to brush up on blue print read- 
ing. When I call myself a sheet 
metal contractor, it means I must 
have a thorough knowledge of the 
sheet metal business as well as a 
general knowledge of the contract- 
ing business. The more I know, the 
better sheet metal contractor I 
will be. 

Conditional Air in Skyscrapers 

Another bright star in the firma- 
ment of sheet metal contracting 
business is the development of the 
use of conditioned air in skyscrap- 
ers, theaters and residences. Science 
is teaching us how to make air serve 
mankind in ways never dreamed of 
before. Literally, air is being taken 
by the nape of the neck and jerked 
here and pulled there, always with 
the thought uppermost of the health 
and comfort of human beings. The 
warm air furnace is emerging from 
its lowly estate into one of the most 
dramatic and revolutionary services 
to humanity. Much work is being 
done along this line by the National 
Warm Air Heating Association, and 
it behooves every sheet metal con- 
tractor to get into step with the 
program so that he may stand as an 
expert in his community on-the very 
latest that science has to offer on 
the subject of air conditioning. 
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While visiting the Pacific Coast 
recently I saw installations of con- 
trolled air washing and air condi- 
tioning units successfully operating, 
with thermostatically controlled 
warm air furnaces, in modest homes 
costing $8,000, as well as more ex- 
pensive ones costing $40,000. Can 
you imagine the duct work in a 
modern $40,000 home? It was one 
of the most beautiful jobs I ever 
saw. 

The field is unlimited, and as the 
business grows those shops which 
can best take care of the new jobs 
with scientific understanding, put- 
ting into their contribution definite 
sales and engineering effort, will 
eventually find a tremendous grow- 
ing market for their services. This 
is something for every sheet metal 
man to get truly excited about. The 
furnace business in the past has 
been the bread and butter of sheet 
metal contracting. It promises much 
even though the bread has _ been 
growing thinner and the butter 
growing scarcer each year so far 
as profit is concerned. 
However, with the scientific world 
taking up the subject of conditioned 
air, a Moses has come to lead fur- 
nace manufacturers and sheet metal 
men alike out of the bullrushes. 

Roofing of Metal 

One more thing has come to my 
attention recently that has stimu- 
lated my imagination in the future 
possibilities of the sheet metal con- 
tracting business. It is that of a 
new type roofing whereby roofdecks 
of wood, concrete and gypsum are 
being replaced by metal. Most alert 
sheet metal shops have already de- 
veloped an important roofing de- 
partment, but the trouble has been 
that they start with the tar pot in- 
stead of the roof itself. The tre- 
mendous strides that have recently 
been made in metal roofdecks, 
fabricated of 18 and 20 gage sheets 
—a logical material for the sheet 
metal man to erect and install—chal- 
lenges every sheet metal contractor 
today. With this metal roofdeck 
goes the installation of insulation, 
as well as other profit bearing items. 
I saw a job recently put on by a 
sheet metal contractor. If he had 
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been content to start with the tar 
pail his profit would have been $400 
but by doing the whole job his 
profit was $1,200. Here are the 
approximate figures based on 10 
per cent profit on each item: 

Installation of metal roof- 


I I <n chara Sib bin he oct $6,000 
EN 6. eed whew a Ba 2,000 
Pree es ee ree 4,000 


This is the approximate propor- 
tion of cost on jobs of this kind. 
Why take only $400 profit on a job 
when by putting on the entire roof 
you could make $1,200 profit? The 
sheet metal man who is smart 
enough to get into this roofdeck 
business at the start will have rea- 
son to congratulate himself later on. 
It has been estimated that 20,000 
tons of this roofdeck metal will be 
laid this year. How much are you 
going to do in your town and vicin- 
ity? I leave the question for your 
consideration. 

Project Business 3 Months 
Ahead 

As a final word, may I suggest 
that every sheet metal man attempt 
to project his business at least three 
months ahead; weigh its possibili- 
ties and profit; set a goal and then 
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work toward that goal. Drifting 
along from day to day is the most 
wasteful thing that can happen to 
any business. As we project our 
effort, it automatically sets the 
stage with a new determination for 
accomplishment, and out of this 
new determination will come suc- 
cess. 

The future of the sheet metal 
contracting business is indeed 
bright. Tremendous things are con- 
verging for the benefit of the sheet 
metal contractor. The development 
of the continuous mill for the roll- 
ing of sheets means that sheet pro- 
duction has at last been taken off 
the backs of men and put on the 
shoulders of swift tireless machines. 
It means a _ tremendous output 
which must lead to a tremendous 
development for new uses of sheets 
in building and construction. 

Just around, the corner is the new 
day, but to enter the new day the 
sheet metal contractor must salute 
the dawn with a new faith in his 
business, with a new. pledge of serv- 
ice, and a new vision of the sheet 
metal contracting opportunities. 

Are you ready! On your mark! 
Go! The race is to the swift! 
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Bennett Chapple SAYS— 


DESTINY asks these 
five questions of YOU— 


“Are you proud of your sheet metal business and do 
you believe in its future for yourself and family?” 


“Are you keeping accurate costs on each job by an 
efficient cost accounting system, or are you too lazy P” 


“Are you budgeting your expense P” 


“Are you using modern sales effort to go after jobs, 
or are you too bashful to solicit your share of the 
sheet metal business P” 


“Are you interesting yourself in association work? 
Are you doing your part or are you riding blind bag- 
gage on the efforts of others?” 
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Convention Gets Good News About 
THE TRADE DEVELOPMENT BOOK 


By George Harms, 
General Chairman 
of the 
Trade Development 
Committee 


INISHING my report in Cleve- 

land last year, I stated that I 
would not go to the Baltimore con- 
vention unless the committee was 
prepared to make a favorable re- 
| furthermore stated that if 
I would 


port. 
the book was completed 
certainly celebrate at that time. The 
fact that I am here demonstrates 
that the report which we have to 
offer is quite satisfactory. How- 
ever, because I am not celebrating 
proves that the book is not yet 
printed. 

How Work Is Progressing 

At Cleveland it was mentioned 
that it would require at least $5,000 
to prepare the work, ready for the 
printer, and it was the belief that 
the advance sale of books would be 
enough to bring in this amount so 
the work could progress satisfac- 
torily. 

Up to that time two draftsmen 
had been working part time, and 
although they were quite diligent, 
every drawing required just so 
much time, and it was soon appar- 
ent that additional help would be 
required to finish the work in one 
year. We, therefore, engaged other 
draftsmen; at times we had eight 
men working. 

To pay these bills required in ex- 
cess of $1,000 per month—and as 
the sale of books failed to material- 
ize, and as the bank refused to loan 
more than $3,000 which we already 
had, it was necessary to look else- 
where for money. 

Your treasurer, Julius Gerock, 
suggested that each of the directors 
loan the association $300. Person- 


ally I did not favor the proposition, 
as I feared for the results, knowing 
that there were some who probably 
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said— 


“Boys, the BOOK 


is being printed” 
the convention made 


much “WHOOPEE” 











could not spare this amount of 
money—and there were others who 
would not. 

Although the loan at 
was endorsed by such capitalists as 
your president, Paul Biersach, and 
your treasurer, Julius Gerock, to 
which I also added my signature, 
they would not allow us any fur- 
ther credit. The loan from the di- 
rectors was not pressed, as it was 


the bank 


impractical, 

The bills had to be paid and ar- 
rangements for money must be 
made. It was either continue with 
the work or lose all we had already 
put in, and probably, at the same 
time, disrupt our association. 

About this time arrangements 
were made to borrow all the money 
that we might require and then 
everybody was happy. But instead 
of taking $5,000, we have already 
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at Baltimore 


spent in excess of $10,000 in the 
past year. 
Where the Book Is Being 
Printed 

On May 1 we contracted with the 
Excelsior Printing Company of Chi- 
cago for the printing of the book, 
and with the Pittsburgh Engraving 
Company to make the zinc etchings 
and half-tones. The total cost of 
printing and etchings will be about 
$12,000. 

When completed the association 
will have $54,000 in this proposi- 
If you add to this the time 
given by the members, many of 
whom have attended committee 
meetings and paid their own rail- 
road fare, hotel bills, etc., the grand 
total would be probably double the 
above. 

Now, to get back to my original 
statement that I would not have 
come to this meeting unless I could 
make a satisfactory report. The 
drawings are completed, many of 
the zinc etchings and half-tones are 
done, and the printers have started 
on the job. 

What Work Production of 
Book Entailed 

The text has been a great prob- 
lem, as it was necessary to write and 
rewrite it, to have it checked and 
rechecked. Every letter, all the 
punctuation, etc., had to be care- 
fully scrutinized so that it would 
properly fit the drawings. Spelling 
and grammar required a great deal 
of thought and many corrections. 
All this has been taken care of in 
the national office. The printers set 
this up in galley form and it is 
again sent to Pittsburgh for proof 
reading and set up into page form. 

The book, when completed, will 


tion. 
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probably have nine hundred pages, 
and I am very pleased that I can 
new show you a dummy which will 
be about the size of the book—and 
a few drawings I have here will 
show you what the cover is like. 


No doubt some are saying: “This 
has been told us time and again and 
we will probably hear the same 
story a year from now.” I am quite 
sure that this is the last report I 
will make on the progress of the 
book, as the printers have assured 
us that they will be done with their 
work about August 15th. You real- 
ize that is about two and one-half 
months from now. 


How to Put to Work 


I am very confident that the book, 
when done, will please you. I am 
sure it will be the means of more 
general use of sheet metal. But it 
must not remain in the office, nor 
the association vaults. Results can 
only be obtained through a wide- 
spread distribution of the book to 
architects, building contractors, and 
into every sheet metal shop. 


In work of this nature there are 
always some who work harder than 
others, and the success of a venture 
depends largely on the work done by 
a few. It is not my intention to 
pick out or praise any members of 
the committeee, as they have all 
done their part of the work. The 
book, when completed, has been pre- 
pared by the National Association 
of Sheet Metal Contractors through 
the work of its Trade Development 
Committee, and I would not men- 
tion any one of these particularly. 


Praise for Workers 

Two men in this room, however, 
are entitled to special mention—and 
I want to take this opportunity to 
thank them personally for the great 
amount of work they have done, 
and I believe that the association 
should also extend to them a rising 
vote of thanks. 

The first is our little friend, Edw. 
Scott (Scottie). With his knowl- 
edge of printing and publishing he 
has been a constant adviser. He has 
gathered much of the data. He has 
attended every meeting he was 
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called to. His help in every way 
was without one penny of expense 
te the association. He has spent his 
own money for railroad fare in at- 
tending the meetings—in fact, all 
his services have been gratis. With- 
out “Scottie” and his encouragement 
I fear we might have failed miser- 
ably. 


The other man is your secretary, 
Mr. Markle. Mr. Markle and his 
assistants in the office have worked 
night and day in checking drawings, 
reading and correcting the text, and 
in general preparing the work for 
the printers. They did all this in 
addition to carrying on the regular 
routine of the office, and also edit- 
ing our National Journal. Although 
Mr. Markle is paid for his services 
as secretary and editor, he has given 
the association much more than he 
has been paid for. , 


In Conclusion 

As another will speak on this sub- 
ject, I will close. But before doing 
so | want to make a few personal 
remarks. 

When you elected me as the gen- 
eral chairman of this committee | 
did not fully realize what you were 
doing for me. Now that the work 
is about completed, and I can look 
back and remember the many kind 
words and encouragements offered 
me by the members of this associ- 
ation, and the industry in general, 
my acquaintance with the sheet 
metal contractors and their friend- 
ship to me has multiplied many 
times. 


The education that I have person- 
ally received through this work is 
worth very much to me. It has 
added to my knowledge of the sheet 
metal business. I believe it has in- 
creased my ability as a business 
man. Although I have spent much 
time, giving the matter a great deal 
of thought, and also spent some 
money, I have been fully repaid for 
all that I have put into it. 


IT am very glad,. therefore, that 
you selected me as the general 
chairman of the work—and I will 
close my report with my sincere 
thanks. 
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These Firms Exhibited at 
Oil-O-Matic Convention 


American Foundry and Furnace Co., 

Bloomington, IIl. 

R. C. Kash exhibited ‘“Juneair” 
steel warm air heating system, 
square casing, fitted cold air intake 
and Oil-O- Matic unit. 

Kruse Company, Indianapolis, Ind. 

3ob Kruse was showing his new 
square cased Oil Burning Steel 
furnace with Reed Air Filter equip- 
ment and Oil-O-Matic installation. 
The Meyer Furnace Co., Peoria, [ll. 

Frank Mehrings, Jack Sauer and 
J. F. Flavelle were in charge of the 
Weir Steel furnace exhibit. An 
Oil-O- Matic installation was shown. 
Cole Mfg. Co., Chicago, Ill. 

Steel furnace with Oil-O-Matic 
installation. 

P. H. Ma Girl Fdy. Co., Blooming- 

ton, Il. 

The firm showed their horizontal 
furnace with Oil-O-Matic installa- 
tion. 

Lennox Furnace Co., Marshall- 
town, lowa. 

Steel furnace with Oil-O-Matic 
installation. 

Minneapolis-Honeywell Regulator 

Co., Minneapolis, Minn. 

The Draft-A-Juster Corp., Chicago, 

Til. 

The Hays Institute, Chicago, Ill. 
Penn Electric Switch Co., Des 

Moines, lowa. 

Hays Corporation, Michigan City. 

Ind. 
The Mercoid Corporation, Chicago, 

Il. 

Art Paint Porter Co., Chicago, Ill. 
Fuel Oil (Publication), New York, 

N.Y. 

Oil Heat (Publication) New York, 

N.Y. 


Barry Furnace 
Company Moves to 
Larger Quarters 
The Barry Furnace Company of 


Hamilton, Ohio, has moved to 202- 
208 North B Street, where they 
have twice the floor space of their 
old location. 

Mr. F. W. Barry, the president 
of the company, states that larger 
stocks of furnaces and furnace sup- 
plies will be carried, making im- 
mediate shipments possible. 
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BIG OPPORTUNITY 


IN 


SCHOOL HOUSE HEATING 


N SOME school house heating 

jobs from one to six or more 
warm air furnaces had been in- 
stalled for the heating of the air. 
Some of these jobs have been done 
very creditably. 

In our case we have to provide 
means for 17 warm air pipes; the 
air is to be heated by the coils pass- 
ing through an air washer and be- 
ing driven by fan. Because of lim- 
ited space the fan room 


By O. W. KOTHE 


ventilating. There are any number 
of sheet metal workers keenly in- 
terested in this sort of work. When 
these folks learn the necessity of 
such knowledge, they are then on 
the road to progress and advance- 
ment. 


Friction Requirement Must 
Be Taken Into Account 


It is also important to know how 


heating men. 

Folks who do not know anything 
about heat loss can easily walk into 
a room, look around, and say this 
room requires such and such a size 
pipe, and then go into the next room 
and do the same thing over. At 
the end they do the same sort of 
guessing by saying such and such 
a size heater is sufficient. In such 
a practice if everything was figured 
out in mathematical or- 

















has been placed under 
the stairs, and the ducts 

the air 
coils are 


leading from 
washer and 
made narrow and deep. 
In this case a measure 
around 8 inches by 30 
inches to carry an area 
of 240 square inches. 
These pipes are then 
transformed into some- 
thing that is more suit- 
able and shallow so as 


a 


In this article Mr. Kothe has endeavored 
to call the attention of the sheet metal con- 
tractor to the fact that a large amount of base 
sheet metal work is to be had in the heating 
and ventilating of school house and church 
buildings. 

In order to get this work, however, Mr. 
Kothe has shown that it is absolutely neces- 
sary that the sheet metal contractor has a 
thorough knowledge of the methods of fig- 
uring heat losses, friction in ducts and warm 
air heating unit capacities. 


der, the system may be 
found to be half large 
enough, but folks who 
their wisdom on 
practical judgment do not 
know the difference. It 
is the public that pays, 
and the more the public 
becomes disgusted with 
such guess work the 
quicker they are turned 
into substitute fields, 
such as steam and water 
heating, or other forms, 





not to interfere with the 





height of ceiling before 

entering to the riser flues. 
Sheet metal men who can take 

make 

them- 


care of such 
splendid opportunities for 
selves if they will go after it right. 
The matter of designing and run- 
ning of pipe is in itself quite a prob- 
lem with each job, but what is still 
more important is to know how to 
figure the heat loss and how much 
heat must be put into the air coming 
in from outside so as to insure 
This is what 


systems can 


proper functioning. 
we call fan heating and ventilating 
engineering. 

The same thing can be said in a 
way about warm air furnaces, but 
that does not cover all the heating 
knowledge and therefore it is only 
a special section or branch of the 
main parent stem called heating and 


to figure the friction in the differ- 
ent pipes. Where this is not done, 
a system of dampers is always nec- 
essary and quite often these are not 
regulated, which gives some rooms 
the preference over others. Auto- 
matic control is another important 
item a heating man should under- 
stand. 


Demand Increasing for Ven- 
tilating Engineers 

Heating and ventilating is a per- 
manent business. The public is be- 
coming more interested in it every 
year. So many new buildings are 
being erected that must have heat 
and old systems must be rebuilt or 
torn out and new systems put in. 
This, together with the increase in 
population, requires more expert 


as they may be devel- 
oped. 





How Much Groceries 
Will Your 
Dollar Buy? 


Assuming that the 1913 dollar 
was worth 100 cents in purchasing 
power, the dollar of today, in rela- 
tion to the general cost of living, is 
now worth approximately 58.1 
cents. 

You will be glad to know that 
the food dollar comes closer to the 
1913 dollar in purchasing power 
than the dollar expended for any 
other necessity, being worth 64.1 
cents, 

Next to that comes the rent dol- 
lar, which is worth 62.4 cents, fol- 
lowed by the clothing dollar, worth 
61.4 cents. 
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Liquid Porcelain Patches 
Chipped Enamel 


Technical Products Company, 
116 South Sheridan Avenue, Pitts- 
burgh, Pennsylvania, manufacturers 
of Insa-Lute (Liquid Porcelain) 


Oilproof - Fireproof - Acidproof 


PAREN 


assembling and insulating cements 
announce a new material Patch-O- 
Namel for patching chipped porce- 
lain enamel on Refrigerators, stoves, 
bath tubs, etc. This material is 
made from practically the same in- 
gredients as the porcelain, but has 
the advantage of setting hard with- 
out the use of ovens or fire. 
Although Patch-O-Namel does 
not give the glazed surface of 
china, say the” manufacturers, it 
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School House Warm Air Heating System 


may be cleaned like tile, as it is acid- 
proof and does not soften or scratch 
like paint. Application is simple. 
Specimens and further information 
can be had from the company. 


New Automatic 
Draft Regulator 
Creates Interest 
The Staley Automatic Draft Reg- 


ulator illustrated below is designed 
to maintain uniform draft at all 
times. 





It is claimed that the pull of the 
draft in the flue causes it to open 
and close automatically holding 
draft to desired degree. 
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The manufacturers state that it 
is a fuel saver, that it prevents over- 
firing, and reduces hazard of flue 
fires. 

It is claimed that the Staley Auto- 
matic Draft Regular has created a 
great deal of favorable comment. 

Dealers desiring full information 
should address the manufacturers, 
Gray Brothers, Inc., Plano, Illinois. 


Akrat Ventilators, Inc., 
in New Quarters 


E. H. Petsche of Akrat Ventila- 
tors, Inc., ventilating engineers, an- 
nounces that the offices of this com- 
pany are now located at 213 W. 
Schiller Street, Chicago, Illinois, 
which location brings together the 
offices and manufacturing plant. 

The company specializes in build- 
ing siphonage ventilators. 
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W. W. Williams 


The Williams QOil-O-Matic deal- 
ers throughout the United States, 
Canada, and in thirty-three foreign 
countries across the seas had been 
promised that the Fifth Interna- 
tional Convention of the Williams 
Ouil-O- Matic 
mark a new and important era of 
activity in the oil burner field. 

Over three thousand of these 


Corporation would 


cealers came to the enlarged fac- 
tory at Bloomington, Illinois, to see 
the promise fulfilled during the two- 
day convention June 3rd and 4th. 

And it is a pleasure to twist about 
a familiar phrase by saying that 
what this convention had in num- 
bers it also had in enthusiasm, in- 
terest and attendance at all sessions. 

R. D. Marshall of the Home Of- 
fice, who seems to lack an official 
title but whose name readily sug- 
gests a very fitting one; gave the 
address of welcome. 

Hon. Ben H. Rhodes, Mayor of 
Bloomington, and H. K. Hablit, 
president of the Bloomington Asso- 
ciation of Commerce, also gave a 
short address of welcome. 


Williams 


OIL-O-MATIC 


Dealers 


Meet at 


Bloomington 


for 


FIFTH 


INTERNATIONAL 
CONVENTION 
—, 


Throng of Over Three Thousand 
Hear Sales Talks and Examine 


NEW a 
By J. F. Johnson 


Marshall Points to the Clock 

After requesting everybody to 
rise and speak to their neighbors, 
which proved a great get-acquainted 
idea, Mr. Marshall resumed charge 
of the meeting and gave a brief re- 
view of the history of the Oil-O- 
Matic organization. He recounted 
the inventing, making and marketing 
of the first Oil-O-Matics but ten 
short years ago. 

Following the successful advent 
of the first oil burners production 
on a larger scale was effected on the 
burner which became known as the 
Model G—shortly followed by a 
much improved type of burner— 
the present Model J. Still greater 
success came and increased produc- 
tion and larger dealer outlets. 

Mr. Marshall pointed out, how- 
ever, that their investigation, dealer 
demand and public demand had 
forcibly revealed that there is need 
for an Oil-O-Matic as good as the 
Model J but smaller and less costly 
and that the factory had perfected 
such an oil burner and—he pointed 
to the clock—the zero hour which 





C. U. Williams 


all had waited for had arrived and 
promptly at 11:27, the advertised 
heur, the new Oil-O-Matic Junior 
was revealed to the audience, com- 
ing forth out of a big paper mache 
pot on the stage. 

The entire assemblage arose and 
applauded the announcement and 
unveiling of the new burner. 

The meetings throughout the con- 
vention were enlivened by music by 
an orchestra, and songs by the as- 
sembly. 

The peppy New York delegation 
decked out in orange hats and ties, 
white flannel trousers and malacha 
canes, occupied prominent space in 
the audience and they could be heard 
singing the Oil-O-Matic parody of 
East Side, West Side, All Around 
the Town, to open the afternoon 
session. 

Conventionites Meet the Inventor 
of Williams Oil-O-Matic 

Mr. W. W. Williams, vice-presi- 
dent and secretary of the Oil-O- 
Matic Heating Corporation, and son 
of C. U. Williams, the president of 
the corporation, was introduced by 
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Mr. Marshall as the inventor of the 
Williams Qiul-O-Matic and _ other 
Williams products. 

Mr. Williams received an enthusi- 
astic greeting and responded by 
complimenting the dealer organiza- 
tion for their cooperation. 

“The factory can’t do it all,” he 
stated, and said he was happy to 
participate in the presenting of the 
New Junior Oil-O-Matic and other 
new products which his associates 
and he had labored long to offer to 
the dealer organization to round out 
the line. 

Mr. C. U. Williams, president of 
the organization, was the next 
speaker, and as he advanced to the 
rostrum the curtain was drawn aside 
revealing the display of the entire 
line of Williams products. 

Mr. Williams spoke briefly laud- 
ing the successful engineering re- 
sults of Walter Williams and his as- 
scciates in the manufacturing and 
engineering departments. 

He outlined the months of hard 
preparatory work necessary to bring 
the new products to the point where 
they could be shown to the dealer 
organization. 


The new burner, he stated, would 
be in production in time for the 
heating season, 
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New Dist-O-Stoves 
M. E. Ticen, who is well known 
in the stove and warm air furnace 


field, was introduced as the man- 
ager of the new Dist-O-Stove De- 
partment. 

Mr. Ticen gave a market analysis 
using charts which revealed that a 
big market exists for Dist-O-Stoves 
which he gave as the reason for 
bringing out this new line of oil 
heating stoves. 

The charts showed that a market 
survey proved that fifty-one per cent 
of the homes of this country are still 
heated by stoves. The Dist-O- 
Stove line, he stated, covers the en- 
tire range of needs for stove heated 
homes. 

“An analysis of the heating equip- 
ment used on farms shows that 
based on an average for the entire 
country, 79.8 per cent use stove 
heat, 10.4 per cent use warm air 
furnaces and 9.8 per cent fire- 
places,’ Mr. Ticen said. “The av- 
erage life of a stove on the farm,” 
he went on, “is fifteen years. Ten 
million heating stoves are replaced 
every fifteen years on farms alone, 
according to the research data.” 

7th Inning Stretch 

Mr. Marshall called for a good 
oid fashioned stretch and a song or 
two to relieve the strain. 
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Other speakers on the Monday 
afternoon program were C. E. Sted- 
man, vice-president and _ general 
manager, Celotex Corporation of 
Chicago, who spoke on “Insulation 
as a Burner Sales Help.” He 
stressed the value to home owners 
of proper insulation to economize 
on heating cost. He pointed out 
that often the heating man can 
guard against undue criticism of 
his or his equipment’s heating abil- 
ity by seeing to it that the home he 
is asked to heat is properly insulated. 

W. Jj. Brevitt, sales manager. 
William Oil-O-Matic Heating Cor- 
poration, spoke on “Products and 
Prospects.” 

Mr. Brevitt told how a few years 
ago modernizing the office was the 
topic of the day and now moderniz- 
ing the home is the big thing. 

He pointed out by presenting con- 
vincing figures that prospects were 
pientiful. He stressed the necessity 
for high grade sales rooms, con- 
sistent use of advertising helps and 
regular use of newspaper advertis- 
ing. A larzer and more efficient 
sales force, h= said, was the dealers’ 
big need today. 

W. K. Braasch, president Sales- 
manship Foundation, Incorporated, 
gave a peppy, convincing and enter- 
taining talk on “The Nine Steps in 
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Making a Williams Product Sale.” 

“The Importance of Draft Regu- 
lators” was the topic of J. L. Breeze, 
Jr. Mr. Breeze called attention to 
the fact that oil burners are called 
on to operate in warm air furnaces 
and boilers which were designed for 
coal burning and, therefore, draft 
conditions must be changed or reg- 
ulated in order that efficient service 
may be rendered. 


Following the speakers’ program, 
the conventionites were driven about 
the city to view the homes in which 
Williams Oil-O-Matics or Williams 
Ice-O-Matics were installed. 


Tuesday Morning 

John P. Roche, president of 
Roche Advertising Company, spoke 
on Williams Oil-O-Matic advertis- 
ing, giving the dealers the picture of 
what was being done to help them 
sell Oil-O-Matic. He told of the 
necessity for the dealer to do local 
newspaper advertising to connect up 
with the large national program in 
order to derive the most benefit 
from his valuable franchise. 

Homer Linn of the American 
Radiator Company gave a good il- 
lustration of the difference between 
a salesman and an order taker. 


C. W. Plass, Oil-O-Matic dealer 
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Bob Kruse, M. E. Ticen, R. C. Kash, Jack Sauer and J. F. Flavelle 


business, he claims, is responsible 
for lack of greater profits in the 
business. 
Tuesday Afternoon 

The Tuesday afternoon session 
was marked by the presentation of 
a two-act play by theatrical talent 
entitled, “Man Power—a Drama of 
Dealer Procedure.” The first act 
showed a William Oil-O- Matic deal- 
er’s establishment and his help as 





The Stage in the Convention Hall Showing the Display of Williams Products 


of Kansas City, gave a detailed and 
interesting paper on Profits, Ways 
and Means. He dwelt on the neces- 
sity for uniform billing as the only 
means of straightening out the line 
which now is in the red seven and 
a half months of the year and at its 
high water mark in October. The 
seasonable billing of the oil burner 


they should not be or act, and the 
second act with action taking place 
three months later after things had 
been ironed out a bit and more Man 
Power put on the job. 

This play told more convincingly 
the necessity for burners and sales 
administration on the part of the 
dealer than any dozen talks. 


The presentation of the rehearsal 
and then the actual broadcast pro- 
gram of a Williams Oil-O-Matic 
radio program as it is enacted in 
the studio, proved entertaining and 
instructive. 

R. D. Marshall, the dynamo who 
refused to stop working in spite of 
an accident which badly interfered 
with his activities, wound up his 
program with “Eggsactly”—a pres- 
entation showing why some terri- 
tories produce sales and _ profits 
while some do not. 

Two immense paper mache eggs 
and two men with paper mache 
chicken costumes were used in mak- 
ing the demonstrations. As Mr. 
Marshall said, “We can put good 
products, good advertising, sales 
helps, etc., into two identical terri- 
teries’—a card representing each 
subject was deposited in either egg. 

One bird stayed with the egg; the 
other left the nest occasionally, and 
when the insides of the eggs or 
“territories” were looked into it was 
found that the one was empty while 
the other hatched forth the gold. 

This closed the business session 
and everybody rushed for their hotel 
to cleari up, rest and return for the 
banquet which was a real whoopee 
party with lots of fun and enter- 
taining talks by J. H. Hudson and 
A. R. Williams. 
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Warm Air Heating 
ADVERTISEMENT [THAT SPEAKS 
THE PUBLIC’S LANGUAGE 


For some time now it has been 
apparent to warm air furnace in- 
stallers of the better class that a 
great deal of modernizing was nec- 
essary in the advertising being done 
by them. They have for the most 
part come to a full realization that 
ordinary folks are too busy with 
their own affairs to be interested in 
the mechanical details of a warm 
air heating plant for instance, but 
that they are more vitally con- 
cerned about the things that will 
give them greater comfort, greater 
ease, more convenience than they 
ever -had. before. 

Some of the more wide awake 
furnace manufacturers have sensed 
this change and have not been slow 
to alter their own advertising 
policies, revamping them to meet 
this new requirement. 

Among the foremost of these is 
the Meyer Furnace Company, Pe- 
oria, Illinois, who have recently 
prepared for release an entire new 
series of advertisements for use by 
dealers in their local newspaper ad- 
vertising. 

The theme of this series is do- 
mestic felicity, graphically por- 
trayed in ten different and distinct 
ways. And although there is a di- 
rect tieup between the company 
product and the advertising, it ap- 
pears to be almost entirely inadver- 
tant. 

The illustrations are such. that 
each one portrays a domestic scene 
that could be duplicated in almost 
any household in any city. There 
is nothing stilted about it. No gar- 
rish plastering of the company’s 
name all over it, but plenty of 
space for the dealer’s name.. The 
reading matter accompanying the 
illustrations is up to the minute in 
every respect. 

This series is the Meyer Fur- 
nace Company’s contribution to the 


campaign for better advertising in 
the warm air heating industry. It 
is well done and will go a long way 
toward creating in the public mind 
a better appreciation of the merit 
of warm air heating. 

Warm air furnace installers who 
are interested in securing the use of 
newspaper advertising copy that is 
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A Bed-Time Stor=: 


“ONCE upon a time”—+ 
twe “bugaboos” to hx 

ing. One was “Shivery Roo 

the other was “Big Fuel 


But improved furnace con- 
struction and better meth- 
ods of installation (includ- 
ing the basic provisions of 
the “Standard Code”) have 
brought warm air comfort % 
to a very high state of 
efficiency, with advantages 

not had in any other method of 
heating. Today, it is in higher favo. 
than ever before. 


[This Space for D 








bound to pull re- \¥ 
sults from them \ 
should take ad- 
vantage of this 
opportunity and 
write to the 
Meyer Furnace 
Company for the 
“29” series of 
newspaper ad- 
vertising layouts. 
In addition to this you should 
also ask for the booklet on “If 
You Could Color the Air in Your 
Home.” For even if you do not 
care to use the material as it comes 
to you, it contains the fundamental 
idea on how to advertise warm air 
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heating in the best possible manner 
to the customer of today. And this 
you should know. 

The warm air heating contractor 
who does not advertise is out of the 
profit picture today. No longer can 
he afford to wait for customers to 
come to him. This is a day of mer- 
chandising and selling and this the 
warm air heating man in general 
lacks. Such advertising help as this 
should be taken advantage of by 
dealers who want to put the better 
warm air heating message across to 
folks in their territory. 


Illustration Shows 
Three of the Series 
of Weir Dealer 
Newspaper Adver- 
tisements 
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“And 





the house is so much easier to keep 





. ° 
clean with this WEIR Furnace” 
“You see, it is made of 
non u ar aust ond oll coame Fare ne aene, dns 00 ins conssraction 
and attention 
ote 9 during the day. 
” it has double casing 
ae mew on Blue Many WEIR furnaces are oe eh 
— pal ~t = sold this way, for delight circulation of the air’ in 
told me when I ed owners never tire of the hotme—for 1 os 
ed on the furnace the telling their friends of arin 
ther day.” WEIR advantages the WEIP sel warm-air 
Women DO appreciate ~-o nd 
a _— pa you HOW and 











[This Space for Dealer's Signature} 








|) WEIR—AMERICA’S SUPREME WARM AIR FURNACE 
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Elected to Presidency 


of Ryerson’s 


R. EDWARD L. RYERSON, 

JR., has been elected President 
of Joseph T. Ryerson and Son, Inc., 
succeeding Mr. Joseph T. Ryerson. 

Mr. Joseph T. Ryerson will remain 
a member of the Board and continue 
to hold the office of Treasurer. 

Mr. Edward L. Ryerson, Jr., has 
had twenty years’ experience in the 
operating and marketing divisions of 
the business and brings a wealth of 
practical experience to the post of 
President. 

Coming to Ryerson Company in 
1909, he began in the plant’s operating 
department, and held the position of 
Works Manager for several years 
prior to the war. Mr. Ryerson en- 


General Manager in 1928. 


other civic enterprises. 


and universal consumption. 





tered the service early in the war with the Aircraft Production Board in Wash- 
ington and was later captain in the Air Service Division of the Signal Corps. 
He was elected Vice President of the firm in 1922 and Vice President and 


Mr. Edward L. Ryerson. Jr., was graduated from Sheffield Scientific School 
(Yale) in 1908 and later attended the Massachusetts Institute of Technology. 
He is a member of the Board of Trustees of the University of Chicago and a 
director of the Northern Trust Company and the Quaker Oats Company. He 
is also President of the Chicago Council of Social Agencies and active in many 
He is a member of the Chicago, Commercial, Uni- 
versity, Union League, Shore Acres and other clubs. 

The Ryerson Company is in its 87th year as an independent steel ware- 
housing organization, furnishing a complete line of steel products for industrial 





Edward L. Ryerson, Jr. 








Reminding Them 
Early Is 
Mehrings’ Idea 

Frank E. Mehrings, general man- 
ager of The Meyer Furnace Com- 
pany, Peoria, Illinois, is a live wire 


'Teouwwwwuwewwuwuvwuwewewewewwwew* 





Good Morning! 


Here is a 


ee ee ae ee ee ee ae ee ee 


cw YORA 
» 


Acrald di: Tribune 


with our compliments and 
Best Wishes for your pleas- 
ure at this convention of 
the National Association of 
Sheet Metal Contractors. 


The Meyer Furnace Company 
Manufacturers of the WEIR Furnace 
F. Meyer & Bro. Co., 

The “Handy” Pipe People 


Peoria Illinois 


"-wwwoawwwwewewewewewwewewwewwewwewwewewwewweweweweweeoeo 











a caine 
and a great believer in good adver- 
tising. 

The accompanying illustration is 
a reproduction of the sticker which 
was attached to the copy of the New 


York Herald-Tribune delivered 
each morning to every one attend- 
ing the National Sheet Metal Con- 
tractors’ convention at Baltimore. 


The first thing in the morning the 
hotel guest reaches for his paper and 
by using this sticker idea the Meyer 
I‘urnace Company and the F. Meyer 
and Brother Company said “Good 
” to each delegate, remind- 
ing them early that they were on the 
job. 


Morning 


WHO’S WHO, WHERE? 


St. Paut Minn.—The Metropolitan 
Roofing & Cornice Works, 372 Rice 
street, has the roofing contract for the 
store building of the Lampert Invest- 
ment Co. 


Missouca, Mont.—John Pope, has 
the warm air heating contract for resi- 
dence of Senator John Campbell. 

WaterRLoo, IA.—The Waterloo Metal 
& Manufacturing Co., corner Miles & 
Commercial streets, has the sheet metal 
contract for Chas. M. Woods store build- 
ing. 

Monterry, Cat—The Simpson 
Plumbing Co. has the sheet metal and 
plumbing contract for packing plant of 
Customhouse Packing Co. 

San Francisco, Cat.—The Forderer 
Cornice Works, 260 Portrero avenue, 
has the sheet metal contract for canning 
plant of F. E. Booth Co., in Pittsburg. 

Los ANGELES, Cat.—The Forderer 
Cornice Works, W. M. Garland Bldg., 
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has the hollow metal door contract for 
store building of Sears, Roebuck & Co. 

The Main Cornice Works, 620 S. Main 
street, has been awarded the sheet metal 
and ventilating contract for the Masonic 
Clubhouse. 

The Pemberton Heating Co., 105 S. 
May street, has contract for heating and 
ventilating system for University of 
Southern California memorial building. 

Emil Brown, 300 East 9th street, has 
the sheet metal contract for new fac- 
tory building of Hoffman Candy Co. 

The Arcade Cornice Works has been 
incorporated in Los Angeles, Cal., with a 
capital stock of $10,000, by T. F. Baz- 
zeni, of Lennox, Roland Bazzeni, and 
Franklin B. Hansen of Los Angeles. 

Fort Wortu, Tex.—The Fort Worth 
Sheet Metal & Roofing Co., 914 Com- 
merce street, has the contract for sheet 
metal work on theater and office build- 
ing of Fort Worth Properties Corp. 

Wasuincton, D. C.—The Wolfsteiner 
Co., 1315 W. St. S. W., has the sheet 
metal contract for St. Joseph’s Seminary 
building in that city. 


Here’s Consumer Literature 
in Story Form 
That Makes a Hit 

The accompanying — illustration 
shows the front cover of an eight 
page booklet which drives home the 
quality idea in warm air heating in- 
stallations in a mystery story form 
which the prospect can’t fail to read 
through to the end. 





Right now mystery stories are 
very popular and the dealer who 
sends out this booklet to his prospect 
list will find it good advertising— 
space being provided for the local 
dealer’s name. 

The booklet is being supplied to 
the trade by the Chicago Furnace 
Supply, Company, 1278-82 Clybourn 
Avenue, Chicago, Illinois, who will 
send a supply to dealers on request. 

Your mailing pieces on warm air 
heating should go out now. 
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_ tight closing. Ornamental knob. Deep flanged frame with holes 





OsBORN’S ALL-STEEL 
(“LOTHES (CHUTE [)OOR 














Should be of interest to our Architectural friends as 
well as to our trade for it is easy to install—costs no 
more and is better in every way! 


Better in appearance. Smoother, takes a 
better finish. Cannot sag nor warp. Non- 
breakable. No splinters—No ridges to hold 
dust—hence more sanitary. I/t can be used 
for: Switch-Box Door—Medicine Cabinet 
Door—Sink Cabinet Door—Access Doors 
to Flues—Plumbing Fixtures and Radiator 
WHEN OPEN Shut-offs. 





Construction 
High quality plating steel—accurate die stamping—rigid and 
punched for attaching to metal box or furring strip. Convex 


border hides rough plaster, etc. Spring catch. It can be furnished 
with self-closing spring, when so ordered. 


LIST PRICES 


Door Opening Extreme Overall Prime White Baked Electroplated 
Size Dimensions Coat Japan Nickel 
7x 10 10 x 13 $3.25 $3.75 $4.75 
9x 12 12x15 3.50 4.00 5.00 


WRITE FOR DISCOUNT 





Our Standard Cartons contain six doors of one size and finish. 
Standard finishes may be assorted if desired. WHEN CLOSED 


PRICES ON APPLICATION FOR SPECIAL FINISHES MADE TO ORDER 


THE J. M. & L. A. 


OSBORN(© 


DETROIT CLEVELAND _ BUFFALO 


“EVERYTHING USED IN SHEET METAL WORK” 


Ask for New Sample Pkg. (B) with Monel Metal—Nickel Zinc—Nickeled Steel and Aluminum Samples 























Mention AMERICAN ARTISAN in your reply—Thank you! 
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Disc of Metal Perforations 
Handy for Sheet 
Metal Contractor 

The sheet metal contractor of to- 
day is more or less of a doctor of 
all work; that is, it is, or should be, 
his business to analyze processes of 
manufacture and determine whether 
or not his product and service can 
be of value to the factory owner 
in reducing labor or saving time, etc. 

That being the case, he is going 
to find demands made upon him for 
many different kinds of perforated 
materials and devices of one kind 


x , 
nn 


PERFORATIN y¥ 


> 
€ ee 
io] 
\a 
< 
~ 





or another. He must be in a posi- 
tion, therefore, to be able to show 
the customer what the latter is go- 
ing to get or he must be able to 
foretell whether a certain type of 
perforation will be suitable for the 
work in hand. 


The Erdle Perforating Company, 
171 York Street, Rochester, New 
York, makers of perforated metal 
of all kinds, have perfected a metal 
disc 63/8 inches in diameter in 
which are made 31 of the most com- 
monly used perforations. Each type 
of perforation is numbered, making 
it very easy for the contractor to 
determine just what the customer 
wants and to designate accurately to 
the perforator so as to avoid errors. 


The disc is a handy appliance to 
have in the shop that every sheet 
metal contractor should secure. They 
will be sent free upon written re- 
quest to the company. 

The company makes perforated 
metal for agricultural machinery, 
grilles or radiator enclosures, metal 
for heating, machinery guard mate- 
rial, strainers, etc. 


AMERICAN ARTISAN 
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“LeadClad” Sheets 
From Parkside Sheet Metal Works, 
Second and Chestnut Streets, Ke- 
wanee, Illinois. 
We should like to know who 


makes “LeadClad’’ sheets. 

Ans.—Wheeling Metal and Man- 
ufacturing Company, Wheeling, 
West Virginia. 


Tar Kettles 


From F. M. Flynn, Faribault, Minne- 


sota. 

Please give me the names of a 
few firms who make tar kettles to 
be used in putting tar and gravel 
on roofs. 

Ans.—Berger Brothers Com- 
pany, 237 Arch Street, Philadel- 
phia, Pennsylvania; B. K. Lyman 
& Company, 2107 West Lake 
Street, Chicago, Illinois, and Little- 


ford Brothers, 443 East Pearl 
Street, Cincinnati, Ohio. 

Roofers’ Felt 
From Schidlofski Brothers, 1408 


Fourth Avenue, Moline, Illinois. 

Kindly let us know where we may 
buy felt which is placed under tin 
roofs to deaden the sound of the 
rain. 

Ans.—Beckman-Dawson Roofing 
Company, 223 Jackson Boulevard ; 
H. F. Watson Company, 5331 
South Western Avenue, and Bird 
and Son, Inc., 1472 West 76th 
Street ; all of Chicago. 


Kerosene Burner for Cook Stove 
From W. H. Gandy, Temple, Okla- 


homa. : 
Who makes a good oil burner for 
use in the firebox of a cook stove 
or range? 
Ans.—Gloria Light Company, 
112 North May Street, Chicago. 


Second Hand Tools. 
From C. E. Payne, 152 Park Drive, Al- 
legan, Michigan. 


Will you please tell me where I 
can secure some second hand ma- 
chinery as follows: One set of rolls 
not less than 31 nor more than 37 
inches, one medium sized turning 
machine, one smoke pipe folder 31 
inches or longer, one crimper and 
beader? 

Ans.—Maplewood M ac hi n- 
ery Company, 2638 Fullerton Av- 


enue, and Interstate Machinery 
Company, 100 South Jefferson 
Street ; both of Chicago. 


Cast Iron Smoke Pipe 


From George R. Baker, 414 North Sec- 
ond Avenue, Alpena, Michigan. 


Please inform me who makes 
cast iron smoke pipe. 

Ans.—Waterloo Register Com- 
pany, Waterloo, Iowa, and Fault- 





How Would YOU 
Handle This Heat- 
ing Problem? 


To AMERICAN ARTISAN: 


What size flue will be required for 
heating plant to heat satisfactorily a 
one room school building, 24x36 feet 
with 12 foot ceiling? Will it be bet- 
ter to build a double flue with one side 
for foul air? Also, let us know size 
of opening in wall for fresh air intake. 
The walls eill be made of masonry. 

Thanking you for the above infor- 
mation, 

Very truly yours, 
SUBSCRIBER. 











less Castings Company, Brazil, In- 
diana. 


Five Car Steel Garages 


From R. L. Spellerberg and Son, 343 
West Eighth Street, Dubuque, Iowa. 


Can you tell us who makes five- 
car all steel garages? 

Ans.—The Thomas and Arm- 
strong Company, London, Ohio; 
Trachte Brothers Company, Madi- 
son, Wisconsin; Martin Steel Prod- 
ucts Company, Mansfield, Ohio, 
and The Stefco Steel Company, 
Michigan City, Indiana. 


Cast Iron Conductor Extensions 


From W. J. Vierck & Son, East State 
at North First Street, Rockford, Ilfi- . 
nois. 


Will you kindly let me know 
where in Chicago I can get cast 
iron conductor extensions as are 
usually used on the lower end of 
the conductor pipes leading from 
the eaves troughs? 

Ans.—Friedley-Voshardt Com- 
pany, 733 South Halsted Street. 
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MASHALLTOWN 


Rotary Throatless Shears 


Oe three moving Parts—takes sheets of unlimited 
width and up to 4g inch gauge. 

Cuts curves in any direction—straight—circular or any 
irregular shape desired. 

Easy to operate—hand or power—nothing 
to get out of order—a speedy worker and 
the shear keeps sharp even after months 
of hard use. 







MARS Ne 























Machines 
No. 18 HAND 
POWER 
THROATLESS 
SHEARS—FOR 
EVERY SHOP 
PLATE 
BENDING 
ROLLS 


¢ Other 
MARSHALLTOWN 


The No. 10 
Marshalltown 
Throatless 
Shear in 
action 


PRESSURE 
GAUGES 
SPLITTING 
SHEARS 
BEVEL SHEARS 


PUNCH 
PRESSES, ETC, 




















Write to 


catalog 


MARSHALLTOWN MANUFACTURING CO. 
MARSHALLTOWN, IOWA 














BLOW PIPE F oil, GS 








Gates from 
2” to 18” 


SE Blast Gates on all your _— it een aloe 
Blow Pipe Jobs. They will ized. 
reduce power and increase suction if gates are closed 
on machines not in operation. 


USE BALL JOINTS ON MOVABLE CUTTER HEAD 





CONNECTIONS 
Prompt Shipments—Write for Price List 


ALFRED C. GOETHEL CO.8%,,21%, $7> 








PERFORATED METALS 


WU 


All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 


For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


~ HARRINGTON & nite | itbenaagsps 






3649 FILLMORE | ov.~ Cn ACO. Ll 


NE Ww . E ¥ > 2%:«.: Soa 





—~- Verson 


LASALLE MACHINE WORKS 











Forming 


DIES 


. 





m 
3 
ALL SHAPES 
for 
IS your eS: 
POWER PRESSES 
OR BRAKES 
r] 
Tell us what 6 | No obligation 
you want to A to consult 
form---just us for our 
send us a expert advice 
sketch on dies 


\ , YE design and manufacture forming 
dies to your specifications for 
working sheet metal in any shape. 


We can save you time and money by 
designing dies that cut down the 
number of stamping operations. 


Prompt Expert 

Service Designing 
Fair First Quality 

Prices Steel 





D10-27 WHICH SHOWS 


WRITE FOR CATALOG 
| NUMEROUS SHAPES 





HAND POWER TOOLS AND POWER PUNCH PRESSES 





3019 SO. LASALLE ST. CHICAGO, ILL. 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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it’s strange to 
see you going around in that old 
light coat this chilly weather while 
your wife is wearing a swell new 


“Say, old fellow, 


coat.” 

“Well, all I have to do is think 
of her fur coat and immediately I 
start perspiring.” 

oe 

Judge: “Why have you not made 
these alimony payments ?” 

Defendant: “I can't start till 
week after next, Judge. There are 
still two installments due on the en- 
gagement ring.” 

Es * * 

Dave Farquhar, of T. & B. Reg- 
ister, and Jim Doherty, of Detroit, 
were wending their way along 
Michigan Avenue about 2 p. m. 
when Dave stopped to gaze dazedly 
at a sign. 

“Whatchu lookin’ at?” said Jim. 

“That sign.” 

“Whazzit say?” 

“Ladies Ready to Wear Clothes.” 

“Dern near time, if anyone was 
to ask me,” came the reply. 

ie 

Wife: “Every time you see a 
pretty girl you forget you’re mar- 
ried.” 

Hubby: “You’re wrong, m’ dear. 
Nothing brings home the fact more 
forcibly.” 

* *K x 


Soup for Some of You Unmarried 
“Birds” 


Angelica: “Joe’s new speedster is 
awfully cute.” 
Betty: “Yes, you ought to see it 


play dead on a lonely road.” 
* K * 


Doctor, to C. S. Trott, Parker- 
Kalon a ha “Yes, you're all 
run down. I suggest that you lay 
off golf for a while, return to busi- 
ness and get a good rest at your 


office.” 


AMERICAN ARTISAN 





BY 
SIDNEY ARNOLD 








Charles Thorp, Fort Wayne, In- 
diana—“‘Can you cash this check 
for me?” 

Village Banker (looking it over) 
—“I ain’t got that much, but [’ll 
take you over to the filling station 
and introduce you.” 

x ie 2 


Bought No Empties 

“O. E., dear,” said Mrs. O. E. 
Hutchison, Louisville, “how do you 
suppose those dozens and dozens of 
empty bottles ever got into our cel- 
lar?” 

“Why, I don’t know, my dear,” 
said O. E. “I never bought an 
empty bottle in my life.” 

* Ok * 

I overheard two small children in 
boastful conversation the other day. 

“My father,” said the first, “has 
electricity in his hair.” 

“That ain’t nothin’,” came back 
the second, “my old man’s got gas 
in his stomach.” 

* * * 


Judge (sternly): “What excuse 
have you for having nearly mur- 
dered this man?” 

Culprit (sternly) : “Your Honor, 
I have a can-opener wife and this 
health crank comes along and ad- 
vises me to always get up from the 
table hungry.” 
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Always Tell Them Something 
“Now, Paul, tell me why we put 


a hyphen in bird-cage.” 
“Tt’s for the birds to sit on.” 
x ok * 


Mrs. P. M. Lorenz: “Well, the 
auto show was lovely but it does put 
ideas in one’s head, doesn’t it?” 

P. M.: “Indeed, it does. What 
do you say we go over and buy 
Junior that kiddie car we promised 
him?” 





* * * 


Omitted One Little Item 


“Here, Mary, is my envelope 
Unopened, nice and fat; 

Trot out that budget book you bought 
And stack it up ’gainst that.” 


“Yes, John, ’twill be such fun to chart, 
To watch it go so far; 

We've thirty-five still left when we’ve 
Paid five upon the car. 


“Just like a game, dear, isn’t it, 
Or school slate long ago? 

Next I’ll subtract three dollars due 
Upon the radio. 


“T hate to put this seven down, 
It means so big a dent; 

Don’t seem to have a thing to show 
For what we pay in rent. 


“The vacuum cleaner, that takes two, 
Washing machine needs three; 

Electric ice-chest, five for that— 
They’re handy as can be. 


“On little May’s piano three, 
And one on Willie’s wheel; 
A dollar on that set of books— 

The strain we never feel, 


“That darling wrist watch, two; two more 
That lovely morning gown; 

You need a winter overcoat— 
Just get one, dollar down. 


“There’s five whole dollars left—I’m sure 
I’ve put them all down here; 

Think all the lovely things we’ve got 
We'll soon own free and clear.” 


“The incidentals, Mary dear— 
They’ll make the final class; 
That’s how your budget shows things 
up— 
Smokes, movies, fares and gas.” 


Their spirits up with dollars down, 
Both smiled in joyful mood, 
Too blithe and gay to note one wee 
Omitted item—food. 
B. F. Griffin. 





























Folders 


High grade materials, good workman- 
ship, advanced construction, low initial 
cost, and a record small up-keep sum up 
what the PEXTO trade-mark on a sheet 


metal working machine implies. 





Squaring 
Shears 





June 8, 1929 AMERICAN ARTISAN 95 














Groovers 
Crimpers Turning 
Wiring 
Burring 
Beading 
Machines . Naess ~ 








Formers 


What’s in a Name/ 


More than that, you assume no risk or 
disappointment on a PEXTO decision. 
If your dealer is not a “PEXTO SERV- 
ICE DEALER,” immediate shipment 
can be had from factory. 


THE PECK, STOW & WILCOX COMPANY 


Southington, Conn., U. S. A. | 





Your Insurance—Over 100 Years of Conservative Growth. 











When writing mention AMERICAN ARTISAN—Thank you! 








at Debit Betsy pRinowrt Alas 
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ORNAMENTS | 


ZINC-COPPER=BRONZE 
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E WRITE FOR OUR 
CATALOG AND 
MARQUEE FOLDER 
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SPECIAL WORK 
OF ALL KINDS 


MILLER & DOING, i. 


66 York Street Brooklyn, N. Y. 
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20” 15” 
size comes size comes 
knocked down knocked down 
in box in box 


5” x21"x31" 5”x16"x20" 


The KNock Down Ventilator 
Efficient and Good Looking 


you never saw anything like it—its appearance makes it 
desirable—its great ventilating efficiency gives it pref- 
erence and its knock down feature means much to you. 


You assemble it in 12 minutes 


Instruction sheets for 
Every- 


and it is easy to install on any roof. 

assembling and installing sent with each ventilator. 

thing is turnished complete. 

It gives continuous ventilation with wind from any direction 

—no operating cost—adjustable safety damper automatically 

open, operated from floor level. Automatic screen guards 

keep birds out—no louvres or other parts to hinder ventila- 

tion—low transportation costs and other features. 

Write for full details, illustrated circular and 

prices today. 


FOLSON METAL PRODUCTS Co. 


5111 W. North Avenue Chicago, Illinois 























GEROCK BROS. MFG. CO. 
SHEET METAL ORNAMENTS 


AND STATUARY 
1252 So. Vandeventer Ave., St. Louis, Mo., U.S.A. 
Write for Catalogue 








The NEW IMPROVED “ST AN D A D” 
A a TRADE MARK REG. 


Rotable Ventilator 
=) Now made of Armco Iron 
This favorite cone-shaped ventila- 
i) tor is now improved in several im- 
portant points. 
The weight of the ventilator body 
is now carried on a concave thrust 
bearing nested in the apex of the 
conical body. This bearing turns 
upon the pivot point of the station- 
ary center spindle. 
The bronze Guide Bushings are now made 
of non-corrosive bronze which minimizes fric- 
tion and any tendency to screech when body 
There are other new features. Write dic any for new catalog and price list. 


STANDARD VENTILATOR CO., Lewisburg, Pa. 





ARDY 
[AT RAGE MARI HEY 
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\' No. 170/385 











- ae 
FEOLUS 
FOR HOMES 


The home should be prop- 
erly vemtilated- —few of them 
are. Here is a sales oppor- 
tunity oft’n overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 





The 12-Cylinder Ventilator 
Used in Every State 
in the Union. 


FEolus-Dickinson 


Vent Makers Since 1888 
3332-52 South Artesian Avenue 
*HICAGO 


1862-1863 


SPECIFY ZEOLUS 
VENTILATORS 





Phone: Lufayette 











F there is a tool or machine 
that you need and you don’t 
know where to get it— 
Write to the 


Notes and Queries Dept. 
of 
AMERICAN ARTISAN 























Mention AMERICAN ARTISAN in your reply—Thank you! 
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Nine out 
of Ten of 
your customers will say 


“Put on a GOOD roof”’ 


ND they really mean it—they want a roof- 
ing that is pleasing to the eye—a roof that 
will last a long time—with low upkeep cost 
and, of course, they want low cost per year 
of service. 


Target and Arrow, 
<3 
(©) ROOFING TIN 
(Formerly Known as Taylor’s Old Style) 
Is: 
MADE ENTIREL Y BY HAND 


by an old Welsh hand dipping process and it has 
been the Best in terne plate for more than a century. 


There’s a Better Profit for you and a 
Better Roof for your customers— 


when you convince them that the extra cost for 
Target and Arrow Hand Made Tin means many 
added years of service. Many folks are getting tired 
of the big expense involved in putting on new roofs 
every two or three years—you can easily sell these 
prospects a Target and Arrow Hand Made Tin Roof 
when they say they want a GOOD roof. 


TAYLOR’S EXTRA COATED 
40 lbs. Copper Bearing O, H. 


is a roofing tin made by modern machinery. It is the 
best machine made roofing tin on the market—costs 
me than the hand made and it also makes a good 
roof. 


Sold by Distributors in 
All Parts of the Country. 


N. & G. TAYLOR COMPANY 


BROAD AND ARCH STREETS, 
PHILADELPHIA, PA. 


Headquarters for Good Roofing Tin Since 1810 
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Plain Round 


NEVER MADE WITHOUT THIS 


eo 
oe § Diéoohmann, 
* 
—— 


Quality and Service Made ’em Famous 





Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 
Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 









Square 
Corrugated 
Style A 













Not made lighter than 
28 ga. or 16 oz. copper 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN is the only publication containing Western 
Metal, Furnace Supply and Hardware prices corrected weekly 








METALS 
PIG IRON 
Chicago Fdy., 
ae errr $20 00 
Southern Fdy. No. 2....... - 21 61 
Lake Superior Charcoal .. 27 04 
SEED 4 cbs 5 eeehsasoees 20 00 
FIRST QU ago BRIGHT 
CHARCOAL TIN PLATES 
Ic 20x28 112 tices 9088 6e 
)> < BORES ceccccceses - 36 60 
xx ove 56 sheets.... 14 50 
20x eocccccccccse 25 50 


xxx 
Ixxx=x 20028 cocccccccccce LF OO 
TERNE ered 


IC 20x28, 40-lb. 
20x28, 40-1b. 
IC 20x28, 26-lb. 
20x28, 26-1b. 
IC 20x28, 20-Ib. 112 sheets 20 25 
20x28, 20-lb. 112 sheets 238 00 


gy INGOT IRON PLATES 


8 ga.—100 Ibs. ......- -$4 16 
$16 in.—100 Ibs. ........- - 4 06 
% in.—100 Ibs.........-+6- . 3 86 


COKE PLATES 


Cekes, 80 lbs., base, 20x28 $13 60 
Cokes, 90 Ibs., base, 20x28 12 20 


er Box 
112 aun $26 70 
112 sheets 29 70 


Cokes, 100 Ibs., base, 20x28 3 40 
Cokes, 107 Ibs., base, IC 
DEED son cenetes es sense 12 75 
Cokes, 136 lbs., base, IX 
OS eee arr 14 76 
Coe. 165 lbs., base, 2X, 
ee aaa 8 60 
cones ee Ibs., base 3X, 
66 sheets ......-ceeseee 9 36 
Cokes, i Ibs., base 4X, 
B6 sheets ...-.ccccccces 10 26 
LUE ANNEALED 


SHEETS 
Base 10 ga.....per 100 lbs. $3 36 
“armco” 10 ga. -per 100 lbs. 4 16 


ONE PASS COLD ROLLED 
BLACK 


Cc 
Be. 28-80 «2.00 per 100 lbs. $3 85 
Be Ee 2225528en per 100 lbs. 4 00 
NO. 24 .rccccoss per 100 lbs. 4 06 
Me, BB ésiecesee per 100 Ibs. 4 16 
We. BT .cccaccse per 100 Ibs. 4 20 
Me: BB ..ccvesves per 100 Ibs. 4 30 
ee per 100 Ibs. 4 45 
Me. BB .cccccerss per 100 lbs. 4 55 


“ARMCO” GALVANIZED 
“armco” 24....per 100 Ibs. $6 16 


GALVANIZED 
SOT sane zaee per 100 Ibs. $4 40 
IO, 18 .nccwcces per 100 lbs. 4 65 
BG. BO. ccniessves per 100 lbs. 4 70 
3 ere per 100 lbs. 4 76 
ee eee per 100 Ibs. 4 90 
Se Bere per 100 Ibs. 5 15 
eS eer per 100 Ibs. 5 25 
_. 3S. ee Peerey per 100 Ibs. 5 40 
NG. BO wcccveser per 100 Ibs. 5 80 


BAR SOLDER 


Warranted 50-50 per 100 lbs. $31 26 

48-52 wn ccccccee per 100 lbs. 30 60 

OEE EP ee per 100 lbs. 29 25 

Plumbers’ ..... per100 lbs. 27 25 
ZINO 

PR NN os nw Sin c006ns000% $7 36 

SHEET ZINC 

Cask Lots (600 Ibs.)........$11 76 

@heet Lote .....ccccecvees . 3T 
BRASS 

Sheets, Chicago base ....... 24%c 

GE Beerare Pere 23%e 


8 
Tubing, brazed, Chicago base oes 


SEE DD. |. 0.0.5:60 0:59:20 0000000 
Tubing, seamless, Chicago 
SEAS Ae Sere 9%e 
BE ROD. a ovo sencsesitcvesat 28%e 
Wire, Chicago base ........ 24%c 
a rrr Ferre 23%c 
Rods, Chicago base ........ 22%e 
ee rear Sree 21%e 
COPPER 
Sheets, Chicago base ....... 27%c 
| i 8’ eee ewrnn 6%c 
a seamless, Chicago ‘ 
200a0e00e SHeebbawenes ¥%e 
Mil cane TT err ere Ke 


2 
Wire, plain rd. 8 B. & S. Ga. 
and heavier 25%e 


LEAD 
BETTE TIS .ccctcosscesse $7 86 
sks ocd sae snceaaukaee 8 85 
TIN 
Bar TUR: aissc per 100 lbs. $50 00 
oo) ee | roe per 100 lbs. 49 00 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 
ASBESTOS 

Paper up to 1/16......6c per ib. 
TRO. WOOGIE ov ccccvese Yc per Ib. 
Mill board 8/32 to %, 7%c per Ib. 


Corrugated Paper (250 
aq. ft. to roll)....$6 00 per rell 


BRUSHES 
Furnace Pipe Cleaning 
Bristle with handle each $0 75 


ue Cleaning 
Steel only, each ......... 


CEMENT, FURNACE 


American Seal, 6-lb. cans, net $ 46 
American Seal, 10-lb. cans, net 85 
American Seal, 25-lb. cans, net 2 26 
Pecora ........-per 100 Ibs. 7 60 


CHIMNEY TOPS 


Revolving 

Wt. Doz. Price Doz. 
4 im..cccccecDh 1DB....0.20e81l 00 
@ im... ccccccsdd WDMcvcscces bn OO 
; IM. occccce 80 IDB ccccccee 18 GO 
9 


1 25 


Adamws’ 


Bis in.ncct eee Eb scceccce BE Ee 
err ak 
0 0pcesseee Bbscccoens aa ee 
18 Im..cccccecOS IBBcceccose 38 90 
b6 00600 eke Ube ccveces WE OO 


CLINKER TONGS 


CLIPS 
Damper 
No-Rivet Steel, with tail 
pieces, per gross........$9 60 
Rivet Steel, with tail 
pieces, per gross...... oo eo 
Tail pieces, per gross..... 2 40 


COPPERS—Soldering 
Pointed Roofing 

and heavier....per lb. 40c 
008002050005 000nn ae 
Sree Settee 
ocgcecoscdonce near Eee 
o0seceesecs se senn einee 


CORNICE BRAKES 


Chica of Steet Bending 
Nos. b0'0g0 0560s os --+-Net 


CUT-OFFS 


Gal., plain, round or cor. rd. 
26 gauge .... 


eee eeereseseesese 


BE GAUSS occccccccnccceseccccGe 
DAMPERS 

Yankee Hot Air 

T DRG: BOR. 0 0:0 060 866 cceees $1 60 
8 inch, GOS. ..cccscccccsece 2 20 
9 Inch, GOS. .ccoccccccsccece 2 60 
PT eee 2 80 
Re se MER 5 60 6 6.00.00 0000 3 60 
EE Fs: SO ccccccesvcccces 5 00 


ADAMS No. 1 CHECK 
Check and Collar Complete 
8 imch, OBOR.cccccccccccsee 8 
® imch, GRCD...cccccccsscese 8 
End Check Only 
By SROR ORE. cc cccccevcesee B 
9 tmch, OGCR..cccccccccccce A 
Collar 
S GRO MOOR 6 oa cscesecenss ” BO 
9 inch, each............. ee 65 


No. 2 CHECK 


T MOh, GOB. ,cccoccccvcccecGS OO 
BS tmch, GOB. .cccscccccccscee BS BO 
Se SNS cvcsaccesvenese 4 80 
10 BBGR. GOB. cccrcnecscccces 6 oe 


Adams’ Sheet Metal 
7 inch, 
8 inch, 
9 inch, 
10 inch, 
12 inch, 
14 inch, 


coconvna & 20 
GIB. 6 6088 ctccéonscss BO 
GOR. 00. 6s0sccasesons: BOO 
BOE. . ccccccccncccsce O88 
GOR. c's oeevcces 5 00 


KAVES TROUGH 
Galv. Crimpedge, crated..75-10% 
Zinc, “Barnes” ....00.000002-60% 
ELBOWS 
Conductor Pipe 
Galv. plain or corrugated, 
round flat Crimp, 
SB GONZO coccccecccccsccce OO 


36 GaU® occccsccccsccccscchb% 
S46 GOMES ccccccccsicccensaenee 
Galv. Terne Steel 
Plain Rd. and Rd. Corr.: 
BO GR, cccccscctvussceccts seu 
De ORME DS Pos co daws eens ccs cae 
BE GR, nccenessccciccs cov ckune 


Square Corrugated 


No. 28 Gauge ..............50% 
SB GROSS oc ciccssccccscec cc tlt 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested ............70 & 6% 

Nested Solid ...........70 & 6% 


Sq. Corr., A. & B. & Octagon 


i UP eeereeTrre rT rr. | 

BP DR. cevewccccccceneuécssSie 
Portico 

ee ee || Lae eee 
Copper 

16 oz., all designs........ A0% 
Zinc— 

AN styles ...cccccccccces BO 


ELBOWS—Stove Pipe 
1- -plece Corrugated. Uniform Blue 
“Milcor” No. 28 Gauge. Doz. 
S-IMGD .cccccvcccccccccccvcs Sh 36 
6-inch 1 26 
VOROR cc cvesttpenetdeeneens 2 ON 


Special Corrugated 
CHimah cis cccedivercsdevesse tl OO 
T-inch ae 60 
Adjustable—Uniform Blue 

“Milcor” No. 28 Gauge. Uniform 

Blue. 
6-inch 
6-inch 
T-inch cccccccccoccesescoces BS 86 

WOOD FACES—60% off list. 


Seer eeersereeeesresese 


eee cececcccecossesese gh 60 


126-6-12%% (100 rods)...$28 68 
1948-6-14%% (100 rods)... 43 63 


FILES AND RASPS 


Heller’s (American) ......60-10% 
American .....ceeceeeeee 60-10% 
APOREO ccccccccccccccccccs ecb 
Black Diamond ............60% 
WAGES cccccccvevcccccccccsseueee 
Great Western ..........+++.60% 
Kearney & Foot.............60% 
MOGROTIAR cccccccccccccecess dee 
PRROIEDD cc cs ereccccccccesnctnee 
TAMOBES co cccccccvevceccssscssOO® 


FIRE POTS 


Geo. W. Diener Mfg. Co. Ba. 
No. 02 Gasoline Torch, 1 


q Tere er reer er eee ee 


No. 9260, Kerosene, or 
Gasoline Torch, 1 qt... 


No. 10 Tinner’s Furn. 
Square tank, 1 gal..... 


No. 16 Tinner’s Furn. 
Round tank, 1 gal..... 


No. 21 Gas Soldering Fur- 
nace 


No. 110 Automatic Gas 
Solgering Furnace .... 10 6@ 


$613 

6 be 
11 30 
10 76 


GALVANIZED WARE 


Pails (Galv. after mae), 
BGeGt, cocccccvcces socsevestee OO 


Tubs (pus. aftey made). 
No. Retesatiesccessaee OF 
No. 2 pedgccbovecepaee a ae 
GLASS 


Single Strength, A, all 
ee errr 85% 


Single Strength, B, all 
bracke 


5 re eae. | 
Double Strength, A, all 
re cer 85% 
Double Strength, B, all 
DERTNBIE cc cvcvescicccecces 87% 
HANGERS 
Conductor Pipe 
Milcor Perfection Wire.....25% 


Milcor Triplex Wire.......10% 


Eaves Troug 


Milcor Steel (galv. after 
forming) from List......50% 


Milcor Selfiock B. T. Wire, 
ee ESE e re Vie ere” 10% 


HOOKS 
Conductor 


“Direct Drive’ Wrought 
Iron for wood or brick..16% 


HUMIDIFIER- 


“Front-Rank,” Automatic 
In single lots..............60% 
In lots of 10 or more....50-5% 
Im lots of 26 or more...50-10% 
Vapor pans, etc., each.....60% 


Stove Cover 
Coppered ........per gro. $6 06 


Alaska ..........per gro. 4 %% 
MALLETS 
Tinners 
Hickory .........per doz. $2 36 
MITRES 
Galvanised steel mitres 
2 ae eee erry errr y, 
86 GO. coscccccccccvcccec cOoR® 
NAILS 
Cut Steel, base ...........-$4 0@ 
Wire 


GOMMON vacccesvccccsccccGD 
Cement Coated ......... 8 14 


(Continued on page 100) 
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In the largest 
and finest buildings 





HYRO DAMPER QUADRANTS 





ROMINENT architects and leading 

heating and ventilating engineers 
recommend the use of Hyro “UNXLD” 
Damper Quadrants; thousands of sheet 
metal contractors use them; and more 
than 650 jobbers sell them, because they 
are the simplest, neatest and most effi- 
cient device yet designed for regulating 
dampers in hot and cold air ducts, smoke 
pipes, dust arrester systems, etc. 






Patented 
December 23, 1919—No. 1,326,096 





Hyro “UNXLD” Damper Quadrants and 
Hyro Dial Damper Regulators are easy 
to install, either to flat or curved sur- 
faces. They lock the damper at any de- 
sired angle—assuring positive control of 
the passage of air. They are simple in 
construction—few parts—nothing to get 
out of order. 


Made in 5 sizes for regulating dampers 
from the smallest to the largest. 


Send for bulletin giving full informa- 
tion on Hyro “UNXLD” Damper Quad- 
rants, Hyro Dial Damper Regulators, 
and other time-and-labor-saving damper 
accessories. 














View of a Quadrant installation with 
part of the duct cut away to 
show the damper. 









provide positive damper control , 


Other 
HYRO 
Time -and- Labor - 
Saving 
DAMPER 
ACCESSORIES 








HYRO 
DAMPER 
ROD CLIPS 





Patented 
April 4, 1922 
No. 1,411,745 


Offer a quick and easy means of 
fastening square rod to dampers, 
eliminating the necessity of 
drilling the damper rod which 
weakens it. Made for the 
following sizes of square rod: 
4", 2", HK", WH" and KH". 
Furnished in galvanized finish 
only. 





HYRO 
DAMPER BEARINGS 





Used instead of rods on small 
and medium size dampers. 
Quickly attached. Made in two 
sizes—Y" to fit ¥” Damper 
Quadrants or Dial Damper 
Regulators and ¥%4" to fit %” 
Damper Quadrants. ' Furnished 
| in galvanized finish only. 




















HYRO MANUFACTURING CO 


Sheet Metal Workers’ Tools 


Patented 
Decomber 9 jets and Hardware Specialties 
HYRO 202 VARICK STREET 


b es DAMPER REGULATOR 





SS 


Distributed in Canada by Aikenhead Hardware, Limited, Toronto, 2, Canada 


INC. 


oo 


NEW YORK 





* » When writing menticn AMERICAN ARTISAN—Thank you! 
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RES ORES. GOs 66.5006 686s 8 twee 61 
Aeolus-Dickinson Co......... 96 
Agricola Furnace Co........ = 
Akrat Ventilators, Inc....... 106 
Alamo Heater Co...:...c0s0: 61 
American Brass Co.......... 67 
American Furnace Co....... 59 


American Wood Register Co. — 


Armco Distributors Assn. of 
REO, ko Ka ost xe edane 64 
po ee Per ee are 106 
Amer Messer Os «0.08 bee ees 60 
B 
B & Hh Me -OOiss si Kiwviwnw 60 
Barnes Metal Prod. Co...... -- 
i > rt ee rae = 
a ee ere er re 101 
Merwet Wres. Coins csevce cous 103 


3rillion Furnace Co.......... 62 
Burgess Soldering Furnace Co. 


Cc 
Canton Furnace & Mfg. 
Central Alloy Steel Works.... — 
Chicago Furnace Supply Co.. 61 
Chicago Metal Mfg. 
Cleveland Castings 


Co... — 


Pattern 


> “PT eTarrs) yy tee To aes. 
Colburn Heater Co........... — 
Connors Paint Co., Wm...... _- 
Copper & Brass Research As- 
i ee ee ee _ 
D 
Dieckmann Co., Ferdinand... 97 
Diener Mfg. Co., Geo. W..... 101 
Dreis & Krump Mfg. Co...... 101 
E 
Eller Mfg. Co........ iene wae 
gs a Se ee 2 ae 
F 
Fanner Mfg. Co... 
Farris Furnace Co........... 62 
Floral City Heater Co..... — 
Folson Metal Products Co.... 96 
Forest City - Walworth Run 
awh sk bres ore Se hae 44 
Fort Shelby Hotel........... — 
Pom Purmace Co..cccssccscee = 
G 
Gerock Bros. Mfg. Co.... 96 
Goethal Co., Alfred C....... 93 
Gottschalk Heating Co. : 
Gray Brothers Co......... 
H 
Hall-Neal Furnace Co.... -— 
Harrington & King Perf. Co. 93 


Hart & 
Henry 


Ce GO. 6k x55 st ows 53 


Furnace & Foundry 


CA Raa sce ks ees ce 57 
Hess-Snyder Company, The... — 
Wm. Highton & Sons Div... 60 
Homer Furnace Co...... - 
Horan Stay Hanger Co —_— 
ee ee ee ee 
Howes Co., S. M.. re 
Hyro Mfg. Co.. ; . Oo 

I 
Inland Steel Co . 65 
Interstate Machinery Co 105 


K 


Co ~ rer _ 


Kernchen 
Kester 
Kirk-Latty Co. . a — . 60 


Solder Co ‘ — 


AMERICAN ARTISAN 


ADVERTISERS’ INDEX 


The dash (—) indicates that the advertisement runs 


on a regular schedule but does not appear in this issue. 


L 


Lamneck & Co., W. E....... 54 


Lamson & Sessions Co., The.. 60 
Langenburg Mfg. Co........ 46-47 
La Salle Machine Works..... 93 
Lennox Furnace Co.......... -_— 
ee fl A ee a 66 


Lupton’s Sons Co., David.... 


M 


Magirl Foundry & Furnace Co. 49 


Maplewood Machinery Co.... 101 
Marshall Furnace Co......... 56 
Marshalltown Mfg. Co........ 93 
May-Feibeger Co. ..........++. 57 
Mclilvaine Burner Corp...... 60 
Moyer & Brom, Biivtsacs vices 63 
Meyer Furmacé Co.,... 200. 70 
Midland Furnace Co......... 43 
Miller & Doing, Inc.......... 96 


Co...Back Cover 
& Mfg. Co. 56 


Milwaukee Corr. 
Mt. Vernon Furn. 


N 
National Regulator Co....... 
National Super Service Co.... 61 
New Jersey Zinc Sales Co., 
The 
Northern Oil Burner Co...... — 
Nortman-Duffke Co.......... 


Oo 


Osborn Co., The J. M. & L. A. 91 
Oxweld Acetylene Co......... -- 
P 
Parker, Kalon Corp.......... 107 
ia ee et ees eee ce Rf” 106 
Peck Stow & Wilcox......... 95 


Preferred Oil Burners, Inc.... 
Premier Warm Air Heater Co. 42 


Q 


Quincy Pattern Co. .. 0. csecse 60 


R 
& Boynton € 
Robinson Co., A. H..Front Cover 
Rock Island Register Co.... 66 
Rybolt Heater CO... oi vecesc 


Richardson 


Ryerson & Sons, Inc., Jos. T. 69 
- 
S 
Sall Mountain Co........... 53 
ier” Se. (Ta se teas ines 106 
Sheet Metal Trade Extension 
ce a on ee —_ 
Standard Fdry. Furn. Co.... — 
Standard Ventilator Co...... 96 
St. Leonie Tech. Test....6<.51. OS 
Success Heater Mfg. Co...... -— 
i 
Tavier Oe., MoM Ba ovawengis 97 
Technical Products Co....... -= 
The Teetthet (Oi icc. 6 iweieie. mo 
Tuttle & Bailey Mfg. Co..... 55 
XXth Century Htg. & Mfg. 
Ch. >-s che ante anes Can wa aes 51 
V 
Vedder Pattern Works....... 60 
Viking Bhear ©00..... 0020. 101 
WwW 
Waterloo Register Co........ 58 
Warm Air Furnace Fan Co.. — 
Waterman-Waterbury Co..... — 
Western Steel Products Co.. 45 
Williamson Heater Co........ _ 
wees Dupes We. cs sh bce ee 56 
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Markets--Continued from Page 98 


PASTE 


Asbestos Dry Paste: 
200-Ib. barrel ........+.-$14 00 





100-lb. barrel .. cosce 6 
GO-Ib. pall ....ceceeeees 4-865 
10-1D. DAS .ccccccccrer. 1 OO 
B-1D. BAS ccccccccvcces 65 


b 
2%-lb. cartons ........ 26 


POKERS, FURNACE 


MOOR. oc ctsusicesseedenwsscee ae 


POKERS, STOVE 


Nickel Plated, coil handles, 

DOF GOR. cc ccccvevccecvens 10 
W'r’t Steel, str’t or bent, 

per doz. oo 0 3 


PIPE 
Conductor 
Cor. Rd., Plain Rd., or Sq. 


Galvanized 


~—— and nested (all 

CB) ceceeesecee se Ib-TH 
Crated and not nested 
(all gauges) ........-76-2%% 


Furnace Pipe 


Double Wall Pipe and 

Fittings ............60& 10% 
Single Wali Pipe, Round 

Galvanized Pipe ....50 & 10% 
Galvanized and Tin Fit 

tings ne oO 10% 


Lead 


Per 100 lbs. .. sees $12 60 


Stove Pipe 


“Milcor” “‘Titelock” Uniform Blue 
Stove 


28 gauge, 6 inch U. C. 
nested . ceveccecse 11 00 
28 gauge, 6 ‘inch U. 'C. 
MONEE soccscarveseoces 1B OO 
28 gauge, 7 inch U. C. 
nested Ceesonsccesee ae ae 
80 gauge, “6 inch U. ‘; 
MOGNSE ccncsccectvecess BOae 
30 gauge, 6 inch U. C. 
nested tomceséeos a Oe 
30 gauge, "2 inch U. C. 
WEIOE ssc icdccsvecoshs ROO 


T-Joint Made up 


6-‘nch, 22 ga....per 4on. 9 8 40 
All Zine 
No. 11, all styles .......62..60% 
PULLEYS 


Furnace Tackle....per doz. $0 85 


ceveccdsseadnene see An. oe 
Furnace Screw (enameled) 
er 1660600 sabes vee ae 7 
PUTTY 
Commercial Putty, 100-Ib. 
Be cscs Pe 
QUADRANTS 


Malleable Iron Damper......10 


REDUCERS—Oval Stove Pipe 


Per Doz. 
7—6, 28-gauge, 1 doz. in 
ORTUOR co ccccccccccescvcessee Or 


REGISTERS AND BORDERS 


Baseboard, Floor and esr 


Cast Iron ...... ° 
Steel and Semi-Steel ..... "i3% 
Baseboard, 1 piece .....33%-20 
Baseboard, 2 piece ........338% 


WOR. 0000 scececcetcetese vse 
Adjustable Ceiling Ventilators 
cecccccce 88H 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14......33%% 
Large Register Faces—Cast, 
14x14 to 38x42 . - -60% 
Large Register Faces—Steel, 
14x14 to 88x42... 


Ventilating Register 


POP BPORS. <ovneecccccavcss OO 
DOE, DOE WEEE. ceccccvees 30 
Large, per peir ........ se 60 


,Black annealed wire, 


RIDGE ROLL 


Galv., Plain Ridge Roll, 
WAITED cccccccccccccccce SOPEe OE 


Galv., Plain Ridge Roll 
OVACOD cccccvrdsasncoces. tee 


SCREWS 
Sheet Metal 


1, %x%, per gross ......§@ 63 
No. 10, %x38/16, 
No. 14, %x%, per gross.. ap 


per gross 68 


SHEARS, TINNERS’ 
& MACHINISTS’ 
VIMING ..ccccccccccsccccecee GSS OO 
Lennox Throatless 
NO. 18 cccccccdccccccccccccSO 
Shear blades ........s000+ 10% 
(ft. 0. b. Marshalltown, Iewa) 


SHIELDS, ADJUSTABLE 


RADIATOR 
No. 1 “Gem” 11” to 17”....30% 
No. 2 “Gem” 14” to 24”....30% 
No. 8 “Gem” 35” to 65”....30% 
SHOES 


Galv. 28 Gauge, Plain or cor- 
rugated round flat crimp. .60% 

26 gauge round flat crimp. .45% 

24 gauge round flat crimp. .16% 


SNIPS, TINNERS 


Clover Leaf ...........40 & 10% 
National ........+0+++-.40 & 10% 
Ee verre ry te 
MEICOP ne cecccrccccccccccce NOt 


SQUARES 


Steel and Iron ..........+++.Net 
(Add for bluing $3 per doz. net) 
Mitre wcccccccccccccccscvcs ccc Net 
EF “co cduceta vaiersectvnrtasiane 
Try and Bevel ..........+..Net 
Try and Mitre cocccce NOt 
Fox’s ......+..+...per doz. $6 00 


ooccee LO® 


eeeee 


Winterbettom's 


eeeeeee 


STOPPERS, FLUE 


Common ..........per doz. $1 10 
Gem, No. 1 ........per doz, 1 10 
Gem, flat, No. 3....per doz. 1 60 


VENTILATORS 


Standard 80 to 40% 


WIRE 


Neo. 9, 
per 100 Ibs. cosccee 88 
Galvanized barb wire, per 
ROP MADR iva ccccccsescceces BOM 
Cattle Wire—galvanized catch 
weight spool, per 100 Ibs.. 3 80 
Galvanized Plain Wire, Ne. 
9, per TOO We. .cccccccce 














June 8, 1929 AMERICAN ARTISAN 101 



































Dreis & KrumMP MANUFACTURING Co. 
\S 7404 Loomis Street - Chicago J 























REBUILT BRAKES 


ss may be used as a 

TINNERS TOOLS : N reason for not sup- 
pe ; plying a genuine 

ee “Torrid” but it 


WRITE FOR PRICE LIST 17 Ce proves genuine “Tor- 


rid’s” superiority. 


MAPLEWOOD MACHINERY CO. BG) ag, GEO. W. DIENER 


2638 F ULLERTON AVE. CHICAGO — anne * Makers of fon. Wipe Darioe = 























TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog ‘“S.” 


BERTSCH & COMPANY = Cambridge City, Ind. 


ee ee ee 


AMERICAN ARTISAN advertisers are reliable. Whether 
or not you are now in the market they are always glad to 
give you information regarding their products or services. 
Make sure of an with reliable concerns by doing busi- 
ness with AMERICAN ARTISAN advertisers. Look 
through the advertising pages—also refer to the BUYERS 
DIRECTORY. 
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VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


A child can work them 














Send for catalog today VIKING SHEAR CO., Erie, Pa. 














Mention AMERICAN ARTISAN in your reply—Thank you! 











chs nite 





102 


AMERICAN ARTISAN 





June 8, 1929 











BUYERS’ DIRECTORY 














Air Cleaners. 
Meyer & Bro. Co., F., Peoria, Ill. 


Asbestos Paper. 
Saii-Mountain Co., Chicago, III. 


Asbestos Liquid. 
B. & F. Mfg. Co., 
Des Moines, 
Ball Joints. 


Alfred C. Goethal Co. 
Milwaukee, 


Iowa 


Wis. 


Benches—-Steel. 
Maplewood Machinery Co., 
Chicago, Ill. 
Blast Gates. 


Alfred C. Goethal Co., 
Milwaukee, Wis. 


Blow Pipe Fittings. 


Alfred C. Goethal Co., 
Milwaukee. Wis. 


Bolts—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Brakes—Bending. 

Dreis & Krump Mfg. Co., 
Chicago, Ill. 
Ryerson & Son., Inc., Jos. T., 
Chge., N. Y., St. L., Det., Cleve, 


Brakes—Cornice. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brass and Copper. 
American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 
sociation, New York 


Cans—Garbage. 
Osborn Co., The J. M. & L. 
Cleveland, *Shio 


Castings—Malleable. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—Metal. 
Eller Manufacturing Co., 
Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Chimney Tops. 
Standard Ventilator Co., 
Lewisburg, Pa. 
Cleaners— Vacuum. 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 
Covington, Ky. 
National Super Service Co., 
Toledo, Ohio 


Copper. 
American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 


sociation, New York 
Cornices. 
Eller Manufacturing Co., 
Canton, Ohio 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan, City 


Cut-offs—Rain Water. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Dampers—Quadrantse—Accessories. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kalon Corp., 
New York, N., Y. 


Damper Regulators. 
National Regulator Co., 


Chicago, Il. 
H. M. Sheer Co. Quincy, Ill. 


Dies—Punch & Press. 


La Salle Machine Works, 
Chicago, Ill. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., Chicago, Ill. 


Doors—Metal. 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 


Draft Regulators. 
Gray Brothers Co., Plano, Ill. 


Drive Screws—Hardened Metallic. 


Parker-Kalon Corp. 
200 Varian St., New York 


Eaves Trough. 


Barnes Metal Products Co., 
Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
Lupton’s Sons Co., Dav 
Philadelphia, Pa. 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zine Sales Co., The, 
New York, N. “*. 


Elbows and Shoes—Conductor. 
Barnes Metal Products Co., 


Chicago, Ill. 
Dieckmann Co., Ferdinand, 
Ses. Ohio 


Lupton’s Sons Co., Da 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Wood Faces—Warm Air. 
Auer Register Co., Cleveland, Ohio 
American Wood Register Co., 

Plymouth, Ind. 
Milwaukee Corrugating Co., 


Mil., Ch’go, La Crosse, Kan. City 
Fittings—Conductor. 
Barnes Metal Products Co., 
Chicago, Ill. 


Milwaukee Corrugating Co., 


Mil., Ch’go, La Crosse, Kan. City 
Flanges. 
Chicago Metal Mfg. Co., 
Chicago, IIl. 


Fittings—Steel Pipe. 


Chicago Metal Mfg. Co., 
Chicago, IIl. 


Flue Thimbles. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


A chaat. 


Furnace C t 
Connors Paint Mfg. Co.. Wm., 
Troy, N. Y. 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 





Furnace Cement—Liquid. 


Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners—Suction. 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 

Covington, Ky. 
National Super Service Co., 
Toledo, Ohio 


Furnace Fans. 
A-C Mfg. Co., Pontiac, Ill. 
Canton Furnace & Mfg. Co., 
Canton, Ohio 
A. H. Robinson Co., 
Massillon, Ohio 
Warm Air Furnace Fan Co. 
The, Cleveland, Ohio 


Williamson Heater Co., 
Cincinnati, Ohio 

Furnace Fuse. 

National Regulator Co., 
Chicago, Ill. 


Furnace Regulators. 
National Regulator Co., 


Chicago, Ill. 
H. M. Sheer Co., Quincy, Ill. 


Furnace Rings. 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Milwaukee Corrugating Co. 
Milwaukee, Wis. 


Furnaces—Warm Air. 


Agricola Furnace Co., 
Gadsden, Ala. 
American Furnace Co., 
St. Louis, Mo. 
Brillion Furnace Co., Brillion, Wis. 
Canton Furnace & Mfg. Co., 
Canton, Ohio 
Emrich Co., C., Columbus, Ohio 
Farris Furnace Co., 
Springfield, Ill. 
Floral City Heater Co., 
Monroe, Mich. 
Forest City-Walworth Run Fdy., 
Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 
Hall-Neal Furnace Co., 
ee: Ind. 
Henry Furnace & Fdy. 
Cleveland, Ohio 
Hess-Snyder Co., 


Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich, 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Liberty Fdy. Co., St. Louis, Mo. 
Magirl Foundry & Furnace Co., 
i = Bloomington, Il. 
May Fiebeger Furnace Co., 
Newark, Ohio 
Marshall Furnace Co., 
Marshall, Mich. 
Meyer Furnace Co., The, Peoria, Il. 
Midland Furance Co., 
Columbus, Ohio 
Mt. Vernon Furnace & Mfg. Co., 
t. Vernon, Il. 
Premier Warm Air ean, “ h 
Dowagiac, ch. 
Richardson & Boynton Co., 
New York, N. Y¥. 
Robinson Co., A. H., 
Massillon, Ohio 
Success Heater Mfg. Co. 


Des Mo oines, Ia, 
XXth Century Heating & Venti- 
lating Co., Akron, Ohio 


Waterman- Waterbury Co. 
Minneapolis, Minn. 

Western Steel Products Co., 

Williamson Heater Co., 
Cincinnati, Ohio 


Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 
Glass—Wire. 
Lupton’s Sons Co., David, 
Philadelphia, Pa, 


Grilles. 


Auer Register Co., Cleveland, Ohio 
Harrington & King ‘See = 


Co. 
Hart & Cooley — 
w Britain, Conn, 
Tuttle & Bailey “Mfg. Co. 
Chicago, th. 


Grilles—Stove Front. 


Tuttle & Bailey Mfg. Co., 
Chicago, Ill. 


Guards—Machine and Belt. 
Harrington & King Perforating 
0., Chicago, Ill. 
Nortmann-Duffke Co., 
Milwaukee, Wis. 


Handles—Boiler 
Berger Bros. Co., Philadelphia, Pa. 


Handles—Soldering Iron. 
Hyro Mfg. Co., New York, N. Y. 


Hangers—Eaves Trough. 
Berger Co., L. D., Philadelphia, Pa. 
Horan Stay Hanger Co. 

Louisville, Ky. 

Lupton’s Sons Co., David, 
Philadelphia, Pa. 

Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Heat Regulation Systems. 
National Regulator Co., 


Chicago, Ill. 

H. M. Sheer Co., Quincy, Il. 
Heaters—Cabinet 

Fox Furnace Co., Elyria, Ohio 
Waterman-Waterbury Co., 

Minneapolis, Minn, 


Heaters—Combination Hot Water. 
Alamo Heater Co., Chicago, Il. 


Heaters—Domestic Hot Water. 
Alamo Heater Co., Chicago, IIl. 


Heaters—School EKoom. 
Floral City Heater go. 
Monroe, 
Meyer Furnace Co., The, 
Peoria, 
Waterman-Waterbury Co., 
Minneapelis, Minn. 


Hotels. 
Fort Shelby Hotel, 


Mich. 
Th. 


Detroit, Mich. 


Humidifiers. 
Meyer & Bro. Co., F., Peoria, Ill. 


Lath—Expanding Metal. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. 


Machines—Crimping. 


Bertsch & Co., 
Cambridge City, 


Machinery—Culvert. 


Bertsch & Co., 
Cambridge City, 


Machines—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind. 
Dreis & Krump Mfg. Co., 
Chicago, 
Interstate Machinery Co., 
hicago, 
La Salle Machine Works, 
Chicago, 
Maplewood Machinery oma 


Chicago, Ill. 

Marshalltown Mfg. Co., 
Ma rshalitown, Iowa 
Osborn Co., The J. M. & L. A. 


City 


Ind. 


Ind. 


Cleveland, Onto 
Peck, Stow & Wilcox Co., 
Southin ston, Cona. 


Ryerson & Son, Inc., Te 
Chgo., N. Y., St. Se Det., Cleve. 
Hyro Mfg. Co., New York, N. Y. 


Metals—Perforated. 
Seta & King Perforating 
Chicago, Ill. 
Wortadant+ Duffke Co. 
Milwaukee, Wis. 


; Miters. 
Braden Mfg. Co., Terre Haute, Ind. 
Friedley-Voshardt Co., 
° Chicago, Ill. 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Miters—Eaves Trough. 
Barnes Metal Products Co., 
Chicago, Il. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Nails—Hardened Masonry. 


Parker-Kalon Corp., 
New York, N. Y. 


Oil Burners. 
Mclivaine Burner Corp., 
vanston, Iii. 
Northern Oi] Burner Co., 
Minneapolis, Mina. 
Preferred Oil Burners, Ince., 
Peoria, Il. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 
oe ttenests nt. 
Gerock Bros. Mfg. >. 
t. Louis, Me. 


Miller & Doing, mene 
Brooklyn, N. Y. 
Milwaukee Corrugating 
Mil., Ch’go, La Crosse, Kan. City 


Paint. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Patterns—Farnace and Stove. 


Cleveland Castings Pattern Co. 
Cleveland, Ohte 
Quincy Pattern Co., juin 
Vedder Pattern Works, 
Troy, N. Y. 


(Continued on page 104) 





Say you saw 


it in AMERICAN ARTISAN— 


Thank you! 
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Hah 








your 
Jobber 
for 
q 4 a are? in “QUAKER 
. = miters 


- N02 other Eaves Trough miter is designed and constructed 
= like this—it’s an exclusive superior fabrication that 
enables it to stand up and give service regardless 


of the severity of the elements. The Quaker 





NLY City Double Seamed Reinforced Corner 

the best Miter has an unusually wide seam 
ees poy . r —_ and a reinforced corner which 
used in Quaker City allows for expansion and 
Miter-Galvanized Steel, ; : 
Armco Iron, Toncan Metal or ae OR: contraction. It’s the 


Copper. They come neatly packed strongest miter 
in cartons containing two dozen and yo can 
they can be obtained from any Jobber. 

Make a better profit on your gutter work by 


giving your customers a miter that will give them 

superior service. Specify “Quaker City” in your next 

order for miters—it will pay you and they are economical. If G23 Gok 
your Jobber is out of them we will ship any quantity from our stock 


on receipt of order and your Jobber’s name. 


Made by the makers of the famous “Quaker City” line of End Pieces Outlets, gnd Caps 


BERGER BROS. CO. 


229 to 237 Argh Street- PHILADELPHIA, PA. 





When writing mention AMERICAN ARTISAN—Thank you! 
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(Continued from page 102) 


Perforated Metals. 
Harrington & King Perforating 
Co Chicago, Ill. 
Nortmann-Duffke Co., 
Milwaukee, Wis. 


Pipe and Fittings—Furnace, 
Chicago Furnace Supply Co., 
Chicago, Ill. 
Henry Furnace & Fdy. Co 
Ganteeal, Ohio 
Lamneck Co., W. 
Columbus, Ohio 


Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 
Mil., Ch’go. La Crosse, City 
Osborn Co., The J. M. & L 
Cleveland, “Sate 


Pipe and Fittings—Stove. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 


Mil., Ch’go, La Crosse, Kan. City 
Pipe—Conductor. 
Barnes Metal Products Co., 
Chicago, Ill. 


Berger Bros. Co., 
Philadelphia, Pa. 
Chicago Meta! Mfg. Co., 
Chicago, Jil. 
Ferdinand, 
Cincinnati, Ohio 
Friedley-Voshardt Co., 
Chicago, IIl. 
Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The 
New York, N. Y. 


Dieckmann Co., 


Lupton’s 


Presses. 
La Salle Machine Works, 
Chicago, Il. 


Pipe Covering. 
Sall Mountain Co., Chicago, III. 
Punches. 
Bertsch & Co., 
Cambridge City, Ind. 
Interstate Machinery Co., 
Chicago, Ill. 
La Salle Machine Works, 
Chicago, IIl. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son., Inc., Jos. T., 
Chgo, N. Y., St. L., Det., Cleve. 


Punches—Combination Bench and 
Hand 


Hyro Mfg. Co., New York, N. Y. 
Ryerson & Son, Inc., Jos. T., 
Chgo, N. Y., St. L., Det., Cleve. 


Punches—Hand. 
Hyro Mfg. Co., New York, N. Y. 


Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 
. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Radiator Cabinets. 
The Hart & Cooley Mfg. Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 


Radiators—Shields. 
Beh & Co., Inc., New York, N. Y. 
Hall-Neal Furnace Co 
Indianapolis, Ind. 


Register Shields. 

Beh & Co., Inc., New York, N. Y 
Hall-Neal Furnace Co., 

Indianapolis, Ind. 


Registers—Warm Air. 
Auer Register Co., Cleveland, Ohio 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Hart & Cooley Co., 
New Britain, 
Furnace & Fdy. Co., 
Cleveland, Ohio 
Independent Register & Mfg. Co., 
Cleveland, Ohio 
Lamneck & Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Il. 
Milwaukee Corrugating Co., 


Conn. 
Henry 


Mil., Ch’go. Ta Crosse. Kan. City 
Rock Island Register Co., 
Rock Island, §I1l. 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 
Waterloo Register Co., 
Waterloo, Iowa 


Registers—Wood. 
American Wood Register Co., 
Plymouth, Ind. 
Auer Register Co., Cleveland, Ohio 
Milwaukee Corrugating Co., 


Mil., Ch’go, La Crosse, Kan. City 
Regulators—Heat. 
National Regulator Co., 
Chicago, Ill. 
H. M. Sheer Co., Chicago, Ill. 
Ridging. 
Armco Distributors Ass’n of 
America. iddletown, Ohio 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 

Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Rivets—Steve. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co. 
Cleveland, Ohio 
Ryerson & Son, pate. Jos. T., 
Ch’go, N. Y., St. L., Det., Cleve. 


Rods—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 


Rolls—Forming. 
Bertsch & Co., 


Cambridge City, Ind. 


Roofing Cement. 


Connors Paint Mfg. ~ Wm., 
Troy, N. Y. 


Roofing Tile—Clay and Shale. 
B. Mifflin Hood Co., Daisy, Tenn. 


Roof—Flashing. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
Armeo Distributors Ass’n of 

America, Middletown, Ohio 

Central Alloy Steel Corp., 
Massillon, Ohio 

Inland Steel Co., Chicago, Ill. 

Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohio 
Ryerson & Sons, Inc., Jos. T., 

Chgo., N. Y., St. L., Det., Cleve. 


Roofing—Tin. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Taylor Co., G., 
Philadelphia, Pa. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
‘New York, m. k. 
Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 


Schools—Sheet Metal Pattern 
Drafting. 
St. Louis Technical Institute, 
St. Louis, Mo. 


Schools—Warm Air Heating. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Screws—Hardened Metallic Drive. 
ee Corrugating Co., 

Ch’go. La Crosse, Kan. City 
paler Kalon Corp 


200 Varick’ St.. New York 


Serews—Hardened Self-Tapping, 
Sheet Metal. 
Milwaukee: Corrugating Co., 
Mil., Ch’go, La Cresse, Kan. City 
Parker-Kalon Corp., 
200 Varick St., New York 


Screens—Perforated Metal. 


Harrington & King Perforating 
Chicago, Ill. 


Shears—Hand and Power. 
Interstate Machinery Co., 
Chicago, Il. 
Marshalltown Mfg. Co., 
Marshalltown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
aearere & Son, Inc., Jos. T., 
Ch’go, N. Y., St. L., Det., Cleve. 
Viking’ Shear Co. Erie, Pa. 


Sheet Metal Screws—Hardened, 
Self-Tapping. 
Parker-Kalon Corp., 


200 Varick St., New York 


Sheets—Black and Galvanized. 
Armco Distributors Ass’n of 
America, Middletown, 
Central Alloy Steel Corp., 
Massilion, Ohio 
Inland Steel Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, ew Kan. City 
Osborn Co., The J. & lL. A., 
Cleveland, Ohio 


Ryerson & Son, Inc., Jos. 


Ohio 


Ch’go, N. Y., St. oe Det. ‘Cleve. 
Taylor Co., N. 5 
Philadelphia, Pa. 
Sheets—Iron. 


Armco Distributors Ass’n of 
America, Middletown, Ohio 
Central Alloy Steel Corp., 
Massillon, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Ryerson & Son, Inc.; Jos. 


Chgo., N. Y., St: L., Det., Cleve. 


Sheets—Tin. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 


New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Shingles and Tiles—Metal. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan, City 


Sifters—Ash. 


Diener Mfg. Co.,.G. W., 
Chicago, Ill. 


Sky Lights. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Smoke Pipe—Cast Iron. 


Waterloo Register Co., 
Waterloo, Iowa 


Snips 
Peck, Stow & Wilcox Co., 
erate. Conn. 
Ryerson & Son, Inc., Jos. 


Chgo., N. ¥., 8 La Det., "Cleve. 


Solder. 
Kester Solder Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Soldering Furnaces. 
Burgess Soldering Furnace Co., 
5 meee Ohio 
Diener Mfg. Co., G. W 
Chicago, Ill, 


Ryerson & Son, Int., Jos. 
Chgo., N. Y., St. L., Det., 
Soldering Supplies. 
Kester Solder Co., Chicago, Il. 


‘Cleve. 


Specialties—Hardware. 


Diener Mfg. Co., G. W., 
Chicago, Il. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 
Miller & Doing, Inc., 
Brooklyn, N. Y. 


Steel Pipe—Welded. 


Chicago Metal Mfg. Co., 
Chicago, Ill. 


Stove Pipe Reducers. 


a Corrugating Co., 
, Ch’go, La Crosse, Kan. City 


Tinplate. 
Milwaukee Corrugating Co., 
Mil, Ch’go, La ‘oop Kan. City 
Osborn Co., The J. & L. 
Cleveland, ‘Ohio 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Tools—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind. 
Dries & Krump Mfg. Co., 
Chicago, Ill. 
Hyro Mfg. Co., New York, N. Y. 
Interstate Machinery Co., 
Chicago, Ill. 
Maplewood Machinery Co., * 


hicago, 

Osborn Co., The J. & L..A., 
at BA Ohio 

Peck, Stow & Wilcox Co., 

Southington, Conn. 

— & Son, ag Jos. T.; 
Chg N. Y., St. L., Det., Cleve. 
Viking ‘Shear Co., Erie, Pa. 


— 


Torches. 


Burgess Soldering Furnace Co., 
Columbus, Ohio 
Diener Mfg. 


Co., G. W 
Ryerson & Son, Inc., Jos. 


Chicago, Ill. 
Chgo., N. Y., St. L., Det., Cleve. 


Trade Extension. 
American Zinc Institute, 
New York, N. Y. 
Copper & Brass Research As- 
sociation, New York, N. Y. 
Sheet Steel Trade Extension 
Committee, Pittsburgh, Pa. 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio 


Vacuum Cleaner—Furnace. 


Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 
Covington, Ky. 
National Super Service Co., 
Toledo, Ohio 


Ventilators. 


Aeolus Dickinson Co., Chicago, Ill. 
Akrat Ventilators, Inc., 


Chicago, Ill. 
Arex Company, Chicago, Il. 
Berger Bros. Co., 
Philadelphia, Pa. 
Folson Metal Products Co., 
Chicago, Ill. 
Friedley-Voshardt Co., 


Chicago, Il. 
Kernchen Co., Chicago, Ill. 
Lupton’s Sons Co., David, 


Phidadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Standard Ventilator Co., 
Lewisburg, Pa. 


Ventilators—Ceiling. 
Hart & Cooley Co., 
New aay og 
Henry Furnace & Fdy. 
Cleveland, Ohio 


Conn. 


Windows—Steel. 


Lupton’s Sons Co., David 
Philadelphia, Pa. 


Zine. 
American Zinc Institute, 
New York, N. Y. 
New Jersey Zinc Co., The, 
New York, N. Y. 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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WANTS AND SALES 


Yearly subscribers to the 
AMERICAN ARTISAN may in- 
sert advertisements of not more 
than fifty words in our Want and 
Sales Columns WITHOUT 
CHARGE. 

Such advertisements, however, 
must be limited to help or situa- 
tion wanted, tools or equipment 
for sale, to exchange or to buy, 
business for sale or location de- 
sired and must reach our office 
by Thursday of the week of pub- 
lication. This privilege is not ex- 
tended to manufacturers or job- 
bers—or those making a business 
of buying and selling used ma- 
chines—employment agencies and 
brokers. 

When sending advertisement 
state whether your name or blind 
number is to be used. 











BUSINESS CHANCES 


AMERICAN ARTISAN 


SITUATION WANTED 


Furnace Fitting Superiatendent—Thor-— 
oughly reliable, knows furnace fittings, 
efficiency in manufacturing, the keen 
competition. Can reduce your cost. Ca-— 
pable of building tools to short cut op-— 
erations. I am looking for a live firm 
that can use a master in the game. Full 
information on request and can show re— 
sults. Salary to depend on that. Ad- 
dress D-501, AMERICAN ARTISAN, 139 
North Clark Street, Chicago, Illinois. 








Position wanted in sheet metal shop 
by young man just finishing Industrial 
Educational course at University of Wis— 
consin. Retail shop preferred. Several 
summers’ experience in tin shop and out- 
side work and in hardware sales. Start- 
ing wages no object, provided advance- 
ment will be made according to merits 
of work. Address Chas. E. Pence, 28 
Sast Gilman St., Madison, Wis. R-500 





Attention, Heating and Ventilating 
Contractors—If you are looking for a 
man to take charge of your ventilating 
work, answer this ad. I am in a posi- 
tion to start at any time and any place. 
Do. estimating, superintending and in- 
stalling. Can furnish best of reference. 
Address W-500, AMERICAN ARTISAN, 
139 N. Clark St., Chicago, Il. 





Young Man—25 years of age with 6 
years of experience in furnace installa— 
tion and some _ sales, seeks position. 
Fitted to superintend installations, good 
at plan and layout. I can give plenty of 
good reference and furnish bond. Ad- 
dress E-501, AMERICAN ARTISAN, 139 
North Clark Street, Chicago, Illinois. 





Lightning Rods—Dealers who are sell- 
ing Lightning Protection will make 
money by writing to us for our latest 
Factory to Dealer Prices. We empl no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable and 
Fixtures are endorsed by the National 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
> ae L. K. Diddie Company, Marsh- 
. 8. y 





For Sale—Sheet metal, furnace and 
roofing business located on west side of 
Chicago. Great chance for mechanic who 
wants to get ahead. Fully equipped, ideal 
location and doing nice business. Wish 
to retire on account of age and health. 
Address O-501, AMERICAN ARTISAN, 
139 N. Clark Street, Chicago, II. 





$350.00 cash and $15.00 a month will 
buy an $1,800 sheet metal business, in- 
cluding building and lot, in town of 2,000. 
Fully equipped to do all kinds of tin work 
and roofing. Address A-501, AMERICAN 
ARTISAN, 139 N. Clark St., Chicago, II. 





Wanted—Location for a first class sheet 
metal, furnace and plumbing shop. Pre- 
fer a town of 3,000 or less—in Iowa or 
Wisconsin. Address F-501, AMERICAN 
ARTISAN, 139 North Clark Street, Chi- 
cago, Illinois. 





For Sale—One Delco Lighting Plant. 
First $100.00 check, f. o. b. Whitewater, 
takes it. Address Edward Lloyd, Route 
No. 2, Whitewater, Wis. 


SITUATION WANTED 


Position wanted by sheet metal worker 
and. furnace installer. Not afraid of work 
and A-1 man. 30 years’ of experience in 
both lines. Want position in small town 
and can come at once. Can make all fur- 
nace fittings and figure jobs. Address 
T-501, AMERICAN ARTISAN, 139 No. 
Clark St., Chicago, Il. 

















Middle-aged sheet metal worker and 
furnace installer wants steady situation 
with reliable Hardware concern in Min-— 
nesota or Iowa county seat town. Will 
work on _ percentage or _ profit-sharing 
basis of desired. Address S-500, AMER- 
ICAN ARTISAN, 189 N. Clark St., Chi- 
cago, Ill. x 


Situation Wanted—By good _tinner, 
hardware clerk, furnace installer, (Code 
System), hardware store and shop com- 
bined. Long experience and reasonable 
salary or percentage basis. Address H. J. 
Ester, 725 West Main Street, Washington, 
Missouri. C-501 











The 


name and 
address label 
on your 


copy 
of 


AMERICAN ARTISAN 


tells you 
the date to which 
your subscription 
is paid. 


In order not to 

miss any issues 

your renewal 
should be 


paid in advance 
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SITUATION WANTED 





Situation wanted by first-class sheet 
metal worker and furnace man. Can cut 
all patterns, lay out work and handle 
men. 28 years’ experience, married and 
sober. State full particulars in first let- 
ter. Address Tinner, 502 Oakwood St., 
Owosso, Mich. T-500 

Position wanted by Ist class all around 
sheet metal worker, plumber and furnace 
installer. 25 years at the trade. Can fig- 
ure and estimate from plans. Want a year 
around job. Address S-501, AMERICAN 
ARTISAN, 139 N. Clark St., Chicago, II. 


HELP WANTED 

















Retail Hardware dealer wants to make 
connection with a real, live, young, com— 
petent, modern, selling, window display, 
show card and interior arranging young 
man at once. State wages and give ref- 
erence in first letter. Address R. B. 
Fitzgerald Hardware Company, Madison, 
Ss. D. X-50 





Wanted at Once—All around man to do 
class of work that comes in country tin 
shop. Must be able to do plumbing and 
drive a car. One sober and on the job. 
Wages $30.00 week the year round. Ad- 
dress O. L. Doward, Mt. Morris, -_ on 


Wanted—In southern Minnesota, town 
of about 3,500. A young man who can 
do plumbing and steam fitting. Address 
R-501, AMERICAN ARTISAN, 139 No. 
Clark Street, Chicago, Ill. 


Wanted—Plumber; one who can do 
some galvanized iron work preferred. 
State wages. Wire at my expense. Ad- 
dress S. W. Laceby, Mackinac Island, 
Mich. Y-500 


TINNERS’ TOOLS 


Wanted to Buy—10 ft. Chicago or Rob- 
inson brake. Must be in A-1 condition. 
Give your best price for cash in first let- 
ter. Address Balding’s Sheet Metal 
Works, 551 South Elm Avenue, Kankakee, 
Illinois. G-501 


For Sale—One Pexto squaring shears 
$40.00, one Pexto large beading machine 
with standard capacity 20 gauge, $25.00. 
One Pexto grooving machine, $25.00. All 

















in first-class condition. F. o. b. Red 
Wing, Minn. Address Wm. A. Mayer, 
513 Valley St., Minot, N. D. M-501 





For sale—2” Williams Pipe Cutting Ma- 
chine with motor drive for plumber’s 
work. Has not been used over fifteen 
days, is in excellent condition and will 
be sold very reasonable. Address Lock 
Box 552, Kane, Pa. Z—500 


For Sale—An 8 foot power Peerless 
square shear in first class condition. First 
check for $240.00 takes it. Address L. T. 
Peterson, Denison, Iowa. L-501 








Wanted—Corrugated curving rolls, han- 
dle, 18 gage*metal, in good condition and 
cheap. Address Sam H. Kerr, Lufkin, 
Texas. M-500 

















PRICED 


For Immediate Sale 
POWER SQ. SHEAR 


BARGAINS 
42” 14 Ga. Bertsch BD...... $150.00 
12 18 Ga. Kutschied DMD... 700.00 
¥ 14 Ga. Niagara BD........ 750.00 
36” 16 Ga. Nia., 15” Gap..... 300.00 
48” 14 Ga. Excelsior, 15” Gap. 350.00 
i a 125.00 
et eee 250.00 
Send, Us Your Inquiries. 


Interstate Machinery Company 


601 W. Monroe St. Chicago, Ill. 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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Sheer 
onifort= 


Automatic Electric 


HEAT CONTROL 


Consumer’s Price 


$48.00 installed 
H. M. SHEER COMPANY 


Dept.AA QUINCY, ILLINOIS 
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Are You looking 
for more sales? 


ARM Air Furnace 

and Furnace Sup- 
ply Manufacturers who 
' are desirous of securing 
) high grade sales man- 
agers and worth while 
traveling men will find 
that a Special Notice 
advertisement in these 
columns will produce 
results. : 


AMERICAN ARTISAN 


has put many a good 
man in touch with pro- 
gressive manufacturers. 


This is che best per- 
sonnel market page in 
the field—use it. 




















TEST ITS PULLING POWER 
AND NOTICE ITS EFFICIENCY— 
A quality product, simple in 
design and accurate in detail. 
Write for Information and Prices. 


AKRAT VENTILATORS, INC. 


213 W. Schiller Street CHICAGO 





AMERICAN ARTISAN 


SPECIAL NOTICES 


The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion 
When ae copy state whether 
your name or blind number is to be 
used—also how many insertions are 

desired. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Barrister Bldg., WASHINGTON, D. C. 











SHEET METAL 
MANUFACTURER 


Small town central Ohio, wants mid- 
dle aged sheet metai operator, who can 
read blue prints. Lay out work, keep 
shop records and direct 50 or more 
men. Address H501 AMERICAN 
lo gn 139 N. Clark St., Chicago, 

inois. 


June 8, 1929 


BOOKS 





The Standard Code Computing Rule, 
which is adapted from Article III of the 
5th Edition of the Standard Code, is 
being used by warm air heating men all 
over the country. Here is what the Com- 
puting Rule will determine: (1) The warm 
air pipe and register areas for first, sec- 
ond and third floor rooms. (2) The areas 
necessary for 70° inside temperature when 
the outside temperatures are zero, 10, 20 
and 30 degrees above_or below zero. (3) 
The areas from the contents, glass, wall, 
roof and ceiling. The factors as covered 
in Table ‘A’ are represented in accurate 
form. (4) The areas for rooms having 
one, one and one-half and two air changes 
per hour. (5) The unusual exposure re- 
quirements as the 10% for east and west 
and 15% for northeast, north and north- 
west rooms. Rule is circular, measuring 
5% inches in diameter and % inch thick, 
being made of specially prepared cellu- 
loid. Washable and unbreakable. 

Price, $3.00, postpaid, from Book Dept., 
AMERICAN ARTISAN, 139 N. Clark St., 
Chicago, IIl. 





ROAD POSITION WANTED 
BY STOVE MAN 


An experienced, successful traveling man 
now employed wishes to make connection 
with stove manufacturer having a good 
line of stoves and a competitive price line. 
Complete details regarding my record fur- 
nished to interested manufacturer. Address 
W501, AMERICAN ARTISAN, 139 North 
Clark St., Chicago, III. 


BOOKS 


Exhaust and Blow Piping, by Hayes— 
Exhaust and Blow Piping has had au 
unusually big demand. A fresh supply te 
now off the press and is in our hands for 
immediate delivery. It has an invaluable 
treatise on the planning, cost, estimation 
and installation of fan viping in al) ite 
branches giving al necessary guiaunce 
tn fan work blower and separator con- 
struction. 159 pages, 5x8. 61 figures. 
Moth. $2.00. Order from Book Dept 
AMERICAN ARTISAN, 139 North Clark 
Street, Chicago, Illinois. 














Original 
Siphonage 
Ventilator 


200,000 Perfect 
Installations ! 


Write for prices today 


AREX COMPANY ““Ghicaco’™” 

















newer fields. 
Engineer and as a Sales Engineer. 
and such kind. 


the least in the end. 


free on request. 








“My son, on finishing High School—I want you to come into the business and study to develop the 
But first you take this Course with the St. Louis Tech. so you will qualify as a Trade 
That is what we need nowadays—we have enough gutter snipes, 


HERE IS YOUR PERSONAL OPPORTUNITY! 


Night School Students and High School Graduates will find our Courses of Study 
admirably suited to advance them fastest. 
Class Instruction; 30 times faster than purely Shop Trained Men, and it Costs you 


Our Practical Trade Instruction Service also extends to the Mechanic, Apprentice, 
Shop Owner, Foreman, Draftsman, Salesman, etc. 
out of the rut, and get the better things of life. 


Our Coaching works, whether you believe it or not—it works just the same. 
We Coach you in your own Home, Personal, 
Check your choice subject. 
O SHEET METAL DESIGN AND PATTERN DRAFTING 
O SPECIAL WARM AIR FURNACE HEATING 
0 SHEET METAL CONTRACTING AND ESTIMATING 
C FAN HEATING AND VENTILATING 


THE ST. LOUIS TECHNICAL INSTITUTE ©.W.KOTHE, Prin 4543 Clayton Ave., St. Louis, Mo 





We progress you 4 times faster than 


We can show you how to get 


Clear, Direct. Full information mailed 




















When writing mention AMERICAN ARTISAN—Thank you! 
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Fasten thin sheet metal 
without tapping 
\y. ...-broken taps 
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Just punch a hole and turn 
in this Self-tapping Screw 


OLES cannot be success- 
fully tapped into thin sheet 
metal unless a tapping plate or 
other auxiliary device is used to 
provide a sufficiently heavy cross 
section for tapping. 


With Parker-Kalon Hardened 
Self-tapping Sheet Metal Screws 
secure fastenings can be made to 
the thinnest of sheet metal... 
easily and quickly. No slow, 
costly tapping necessary ... no 
broken taps...no tapping 
plates. The time, labor and cost 
of making assemblies is reduced 
considerably. 


Self-tapping Screws cut their 
own thread in the sheet metal. 


Just turn them into a pierced or 
drilled hole with a screwdriver. 
Hundreds of applications prove 
that fastenings made this easy 
way stand up under vibration 
and severe service conditions. 


Whether you assemble thin 
sheet metal or metal as heavy as 
10 gauge (0.140") Self-tapping 
Screws provide an opportunity 
to save time and cut cost. Try 
them. Tell us what you want to 
fasten—we'll send _ suitable 
samples. 


PARKER-KALON CORPORATION 
190 Varick Street, New York, N. Y. 
Distributed in Canada by 

Aikenhead Hardware, Ltd., 19-2i Tempera» ai, £ 





PARKER-KALON 


HARDENED SELF-TAPPING 


Sheet Metal Screws 


PATENTED 
APR. 1, 1919 -No 1299232 — MAR 28,1922-No!411184 
AUG. 14,1923~-No. 1465148 — FEB 10. 1925-No 1526162 
OTHERS PENDING 
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C Shere are no finer Roof tri mmings 
made than those by.... 
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MILTOR2) eaves oRiP 
ANDO ROOF EDGING 


ON A COMPOSITION * 
SHINGLE ROOF - * , ‘ . 
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WING R E E APPLIED WITH GABLE FINIA 





SHOWING APPLICATION OF 


3 INCH 
GALVANIZED 
ROOF EDGING 
ESSENTIAL PROTECTION 7 
FOR COMPOSITION ROOFS 


MILCGORZ 5 incH GALVANIZED EAVES DRIP 





MILEGR, lore). S) 
GALVANIZED FORMED VALLEY ROLL VALLEY 


STYLE-A STYLE SB STYLE-C 








or roll valley . . eaves drip or edging, Milcor can supply you. The 
service on Milcor products is fast and accurate . . 
Standardize on Milcor products .. they are known... and preferred. A 


copy of the Milcor Sheet Metal Handbook containing a complete list of 
sheet metal products and other valuable information will be sent upon 


request .. Address nearest branch or sales office. 


N: matter what your need may be . . ridgings and finials . . formed 


MILWAUKEE CORRUGATING COMPANY, 1417 Burnham Street, MILWAUKEE, WIS. 


Branches: Chicago, IIl., Kansas City, Mo., La Crosse, Wis. Sales Offices: Boston, 
Mass., Detroit, Mich., Atlanta, Ga., Little Rock, Ark., Minneapolis, Minn. 


Eastern Plant: The Eller Manufacturing Co., Canton, Ohio 


MI R PRODUCTS 
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